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INCENDIARISTS AGAIN BUSY. 


START FIRES IN CHELSEA. 


Stricken City in Constant Fear—Losses 
All Adjusted—Photographic 
Views of Ruins. 


Two attempts were made to burn 
houses in Chelsea, Mass., early last Sun- 
day morning. The first effort was 
made to fire the house at 108 Williams 
street, a wooden structure, about 6 
o'clock, and an hour later the police 
discovered that oil had been poured on 
the rear of the house at 27 Pine street, 
near the Williams street building, and 
that oil soaked rags, papers and matches 
in a pail near the rear of the house 
had been lighted. In the rear of the 
Pine street house was found a large 
wooden pail filled with rags and paper, 
all oil soaked, and on top of a large 
piece of newspaper which covered the 
top of the pail were scattered several 
boxes of matches, these also oil-soaked. 

Coming after the calamity recently 
sustained, and as a go.d percentage of 
the business interests of the city be- 
lieve the origin of the fire which 
wrought desolation was the work of an 
incendiarist, considerable excitement 
followed the announcement of the two 
attempts to burn buildings above re 
ferred to. 

Conditions Reviewed by Special. 

One of the New England specials, 
speaking of the Chelsea situation, said 
that some interesting features developed 
during the adjustment which had more 
or less bearing on the conflagration. 

That the fire was due to incendiarism, 
he said, there seemed to be but little 
doubt. At the time of its origin prac- 
tically the entire department was out 
battling with another fire. Though the 
latter blaze was put out it occupied the 
attention of the force to do the work. 
This afforded an opportunity for the 
fire which developed into a conflazra- 
tion to gain considerable headway. 

Center of Rag Industry. 

While not generally known, Chelsea 
was the principal center of the rag in- 
dustry in the New England states. The 
fire hazard, which must naturally fol- 
low a business of this nature, was great, 
and yet it is a remarkable fact that 
the rag warehouses, which were con- 
sluered a menace to the city, and loo«- 
ed upon with fear by fire underwriters, 
are still standing, while what was deem. 
ed the safe section has been wiped out 
entirely. This is one of the puzzling 
features of the business. 

There have been a number of fires 
in the buildings located in the section 
wu re the blaze started of late which 
gives weight to the opinion of those 
who believe that the recent calamity 
was due to incendiarism. 

‘“he State Police are now investigat- 
ing the affair and it is expected that 
the report turned in will be a most 
interesting one. 

City Poor Financially. 

Fortunate for the city, the public 
buildings were all insured, even though 
it meant somewhat of an effort to pay 
premiums. Chelsea was in a bad way 
financially. Property was taxed to the 
limit. This deplorable condition was 
due largely to an ineffective political 
government. That it had something to 
do with the conditions which contribut- 
eu to the progress of the conflagration 
is not denied. 

An impoverished municipality, or 
probably a better term, scarcity of 
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CASH CAPITAL. $3,000,000. 
Assets, January Ist, 1908 
Liabilities (including capital) 
Reserve as a Conflagration surplus 
Net Surplus over all liabilities and reserves 
SURPLUS AS REGARDS POLICYHOLDERS, $10,203,211. 


$20,862,697 
13,659,486 
500,000 
6,703,211 


Insures against loss of real and ‘personal property, rental 
income, use and occupancy, earned profits and 
commissions by 
Fire, Lightning, Wind-storm and 
Inland Transportation RisKs 
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Signs of the Times 

The rapid increase in the new business 
of The Northwestern during the period 
of life insurance tuuestigation and 
thereafter shows that The Northwestern has 
never lost the confidence of the public and that 
it is easier than ever to write business for 
The Northwestern. 

It is capable of easy demonstration that 
The Northwestern is the best Company to 
insure in. 

See The Northwestern's 1908 policy con- 
tract with its Dividend Options, Paid-up and 
Endowment Options, Options of Settlement 
and the new Premium Loan feature. 

Issues Partnership and Corporation In- 
surance. 

For further information or an Agency, 


address 
H. F. NORRIS, 
Superintendent of Agencies. 





Che Northwestern 
Mutual Life Jusurance Co. 
of Milwaukee 


H. L. PALMER, President 
A. S. HATHAWAY, Secretary 





Each year larger than any in the pre- 
vious history of the Company. 


Commenced Business 1858 


$3.00 a Year: 15c. per Copy. 


QUEER DEPARTMENT RULING. 


OHIO FAVORS HOME COMPANY. 
Cleveland Life Permitted to issue 
“Guaranteed Income” Rider— 
Deemed a “Board Contract.” 
That a State Insurance Department 
can draw pretty fine lines in enforcing 
conditions for the transaction 
ness is quite apparent from the attitude 
of the Ohio Department in connection 
with the use of a “Guaranteed Income” 
rider, which attached con- 
tracts of the Clevels Life Insurance 
Company of Ck and, ., Of which 
Senator P. W. sident. The 

rider is as f 


of busi- 


to policy 


“Guaranteed Income.” 

“The company hereby agrees 
portion and pay to the 1e! 
under during the continuance of this 
policy, the premiums on the same hav- 
ing been paid in full each year as they 
become due, a guaranteed annual in 
come consisting of hares of 
the proceeds of One Dollar ($1.00) per 
One Thousand Dollars ($1,000.00) of all 
insurance (except reinsurance) written 
by said company in the United States 
from the date of it ncorporation to 
the first day of January, 1918, on which 
premiums computed on the annual basis 
have been received in cash, and also for 
so long thereafter as premitims are re- 
ceived on such insurance; said guaran 
determined as fol 


to ap- 
insured hers 


teed income to be 
lows: 

il. 
“The total sum of said One Dollar 
($1,00) per One Thousand Dollars ($1,- 
000.00) of insurance shall he asce 
ed at the end of each calendar vear : 
such sum divided by the number 
thousands of insurance represented 
policies containing this provision 
quotient obtained shall be ‘the 
tionment to each such share 
total sum of —— such shares 
be the guaranteed incoms here- 
under upon the succeeding anniversary 
of this policy, subject to the payment of 
the premium hereon. 

Hit. 

“The total amount of insurance issued 
containing this provision 
shall not exceed Fifteen Million Dollars 
($15,000,000 .00) Each One Thousand 
Dollars ($1,000.00) of insurance shall 
represent one share. No lapsed shares 
shall be reissued to a new policyholder. 
Shares surrended by lapse or death 
shall decrease the number of shares, 
and inure to the benefit of the sur 
vivors.” 


payable 


in policies 


the following esti 
amount of in- 
force at the 


Coupled with this, 
mate is given as to the 
surance which will be in 
end of: 

Amount. 
$10,000,000 
15,000,000 
40,000,000 
55.000.000 
70,000,000 
85,000,000 
100,000,000 
115,000,000 


T20_000.000 


During the latter part of January an 
opinion was asked of the Attorney-Gen- 
eral of Ohio, by C. C. Lemert, Super- 
intendent of Insurance, as to the right 
of a company to issue, either embodied 
in its contract or attached as a rider, a 
provision such as the above, which re- 
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sulted in the following from W. 
H. Miller, Assistant Attorney-General: 

“TI have given consideration to the 
question presented through your depart- 
ment by the Cleveland Life Insurance 
Company relative to the power of the 
company to write contracts of insurance 
in this state with a ‘rider’ attached 
thereto of the character as that present- 
ed to you by the representative of the 
company and by you submitted to this 
department. 

“The ‘rider’ or supplemental contract 
is in form as follows: (Contract print- 
ed above.) : 
Defining a Contract. 


“I have examined the same with re- 
lation to the common law governing 
contracts of insurance as well as with 
relation to the statutes of this state 
placing limitations upon such contracts 
and upon the powers conferred upon the 
life insurance companies to write par- 
ticular forms or characters of such con- 
tracts. 

“It should be borne in mind that this 


‘rider’ or supplemental contract does 
not of itself constitute the entire con- 
tract, but is to be attached to a form 


of policy which has already been pass- 
ed upon by your department and ap- 
proved in the original authorization of 
this company to carry on the business 
of life insurance in this state. Hence, 
the scope of the examination of this 
question has been limited to the supple- 
mental clause above set forth. 

“The essentials of a contract of insur- 
ance, which may be described as the 
fundamentals of a valid contract, must 
be a subject matter to which the policy 
or agreement is to attach; a risk or 
contingency insured against; two par- 
the insurer and the insured; the 
amount of indemnity and the duration 
of the risk; and the premium or con- 
sideration Anything less than this 
would be insufficient and unenforceable. 


ties, 


Rights of a Company. 


“The method of carrying out the con- 
tracts and of the classification of the 
risks, when properly made, and other 
incidentals of the insurance contract, 
are largely left by the statutes of the 
state to the discretion and judgment 
of the company except wherein limita- 
tions have been imposed, and when 
these are respected the wisdom or un- 
wisdom of the specific forms ‘of policies 
are left entirely to the company en- 
gaging in such business. The statutes 
interpreted by the courts become 
definition of the powers thus as- 


as 


the 


sumed and they should not be construed 
as restrictive of the power to make con- 
tracts of this character if the same is 
not violative of such statutes so inter- 
preted and the public policy of the 
state. 


“It is said by Kerr on insurance that, 
The parties can insert in the policy 
such terms and conditions and stipula- 
tions as they may agree upon, pro 
vided always that these must not be 
contrary to public policy or violative of 


the substantive law. Many states have 
undertaken to regulate the form and 
contents of the policy by statute. In 


case of conflict between the provisions 
of the policy and those of the statute 
the former must give way to the latter.’ 


When Non-Par Only Is Written. 

“Examining the foregoing supplemen- 
tal contract or ‘rider’ with reference to 
certain specific limitations contained in 
the statutes and bearing in mind the 
statements made by the officers of the 
company in your hearing, that they did 
not write any participating policies, we 
see that the class interested in such form 
of contract is only those who purchase 
such contracts. The question then is 
not complicated with the interest of 
those policyholders who did not accept 
this form of contract, and I see no ob- 
jection that could be argued in behalf of 
other policyholders, that this form of 
contract would in any way work a viola- 
tion of any right, statutory or otherwise, 
acquired by such policyholders. The 
company does not do a mutual business. 


Freed from a consideration of the rights 
of other policyholders the question be- 
comes one of, is the contract forbidding? 

Statute Regulating Special Contracts. 

“The propositions made at the time of 
the argument centered about the consid- 
eration of section (3631-4) Revised 
Statutes which is as follows: 

“No lifeinsurancecompany doing busi- 
ness in Ohio, shall make or permit any 
distinction or discrimination in favor of 
individuals between insurants of the 
same class and equal expectation of life 
in the amount or payment of premiums, 
or rates charged for policies of life or 
endowment insurance, or in dividends 
or other benefits payable thereon, or in 
any other of the terms and conditions 
of the contract it makes; nor shall any 
such company or any Agent thereof, 
make anycontract of insurance,or agree- 
ment as to such contract, other than 
is plainly expressed in the policy issued 
thereon; nor shall any such company or 
agent pay or allow, or offer to pay or al- 
low, as inducement to insurance, any re- 
bate of premium payable on the policy, 
or any special favor or advantage in the 
dividends or other benefits to accrue 
thereon, Or any valuable consideration 
or inducement whatever not specified in 
the policy contract of insurance. 

“The prohibitions contained therein 
are against, 

“(1) Any distinction or discrimination 
in favor of individuals between insur- 
ance of the same class and equal expec- 
tation of life in the amount of payment 
of premiums. 

“(2) The rates charged for policies of 
life or endowment insurance. 

“(3) Or in the dividends or 
benefits payable thereon. 

“(4) Or in any other of the terms or 
conditions of the contracts it makes. 

“(5) Forbids making any contract or 
agreement other than is plainly express- 
ed in the policy. 

“(6) Forbids paying or allowing or of- 
fering to pay or allow, as inducement to 
insurance, any rebate of premium paya- 
ble on the policy, or any special favor or 
advantage in the dividends or other ben- 
efits to accrue thereon, or any valuable 
consideration or inducement whatever 
not specified in the policy contract of in- 
surance, 

No Discrimination Made. 

“Does this form of contract constitute 
a distinction or discrimination as above 
defined? In the opinion of this depart- 
ment heretofore rendered, it was stated 
that the law recognized the right of in- 
surance companies to make classifica- 
tions of insurants if the classification 
adopted did not operate as a distinction 
or discrimination as defined in section 
(3631-4) R. S. It is proposed to write 
this class of policies for a certain defi- 
nite time and that the total amount of 
the insurance of this character should 
not exceed fifteen million dollars. The 
holders of such policies are not, inter se, 
subject to any distinction or discrimina- 
tion. They are in the same class. They 
receive certain added benefits in which 
others not in this class do not partici- 
pate, but as the business written is ali 
non-participating, those who are not in 
this class cannot object thereto. The 
premium paid in this class entitles one 
to a ‘guaranteed income’ as defined in 
the ‘rider’ hereinbefore quoted, which 
others do not receive but a ‘discrimina- 
tion’ is not thereby created any more 


other 


UNDERWRITER. 


than a policy providing for an annuity 
is a discrimination against those who 
have purehased a different form of 
policy. 

“I am, therefore, of the opinion that 
section (3631-4) R. S. is not violated by 
such classification. 

Premium Rate Adequate 
“The evidence of the actuary seemed 


to demonstrate that the rates to be 
charged on such contract would be ade- 
quate, and therefore it would noi 


jeopardize the solvency of the company, 
nor would it add additional charges or 
expenses to those policy holders whose 
policies did not contain the foregoing 
provisions. 

“As it is assumed that the ‘rider’ in 
question is to be attached to the policy 
it compiles with that portion of section 
(3631-4) R. S., requiring the entire 
agreement to be ‘plainly expressed in 
the policy.’ 

“I am further of the opinin that it 
does not violate the provision against 
inducements, rebates, special favors or 
advantages in dividends or otherwise, 
as defined by that section. Considering 
the supplemental contract as an en- 
tirety I find no reason for disapproving 
it.” 

Under this ruling the Cleveland Life 
may continue to attract a “rider” to its 
policies which, to all appearances, does 
not vary one iota in what it conveys to 
the assured from the old time spec‘al 
or board contract which has been 
placed under a ban in nearly every 
State in the Union, not excepting Ohio. 
In fact as recently as April 27th (a 
week ago), Superintendent Lemert of 
the Ohio Insurance Department, through 
Deputy John T. Brasse, wrote the fol- 
lowing to A. B. Harris, an attorney of 
San Francisco: 

“Replying to your favor of the 22nd 
instant: This department has hereto- 
fore ruled and still of the opinion 
that so-called ‘advisory board contracts,’ 
‘special contracts,’ etc., to which you re- 
fer are violative of the anti-rebate-anti- 
discrimination law of this state which 
will be found at section 3631-4 to section 
3631-7 revised statutes beginning at 
page 90 of a compilation of the insur- 
ance laws of this state, pamphlet copy 
of which is enclosed to your address 
under separate cover. The correctness 
of the department’s construction of the 


is 


statute in this respect has not beea 
contested in the courts.” 
Life Men Puzzled. 
Life insurance men are at a loss to 


understand the ruling of the Attorney- 
General’s office and the Insurance De- 
partment in this case. That discrimi- 
nation is intended is evident by the fol- 
lowing letter sent out under date of 
April 14, 1908, by Wilbur Wynant, 
Agency Secretary of the American 
Agency Company, General Sales Agent 
for the Cleveland Life: 

“A special proposition giving you a 
‘Guaranteed Income’ in exchange for 
your influence, is being offered to a 
limited number of desirable people in 
order to build up quickly for Cleveland 
a much needed Life Insurance Compa- 
ny. A friend has asked us to submit 
this proposition to you. Not wishing to 
take your time unnecessarily, we will 
ask you to place the date of your birth 
on enclosed postal card (name not nec 
essary) and we will send you a sample 





FOR GO 


THE PENN MUTUAL LIFE 


OF PHILADELPHIA 


HAS FURNISHED 


PERFECT PROTECTION AT PROPER RATES 


YEARS 








Our agents are representative citizens of their respective communities 











May 7, 1908. 


attached. Don’t 
miss this opportunity as it will only be 
offered for a short time. 

“The Cleveland Life Insurance Com- 
pany is a home company and the laws 
of Ohio thoroughly protect you. The 
assets of an Ohio company must be in- 
vested as follows: Loans on its own 
policies, municipal, county, state or na- 
tional bonds and loans on real estate. 

“Trusting to be able to send you a 
sample of this contract, etc.” 

Has Tape Worm Attachment. 

That is the same old “gag” which has 
been handed around by one company 
after another for the past decade or 
more, and is a mere scheme for secur- 
ing names on the dotted line, affording 
opportunity for gross misrepresenta- 
tion. In addition to issuing a contract 
which has been prohibited generally, 
the Cleveland Life operates in conjune- 
tion with an Agency Company—another 
feature that various State departments 
have been giving a great deal of atten- 
tion to. It is styled the “American 
Agency Company,” and has for officers: 
C. W. Reaugh, president; Wilbur Wy- 
nant, secretary; Wm. N. Perrin, treas- 
urer. It acts as general sales agent for 
the life company. 

The officers of the life company are: 
P. W. Ward, president; W. P. Shelton 
secretary, and E. W. Doty, treasurer. 
Mr. Ward is a member of the Ohio 
Senate, and a man of considerable poli- 
tical influence. He was a member of 
the Joint Legislative Committee on In- 
surance which met last year at Colum- 
bus, giving public hearings, and subse- 
quently submitted drafts for new insur- 
ance measures. 

That his company should be permit- 
ted to continue a practice that has been 
stigmatized by the great majority of the 
Insurance departments of the country— 
including Ohio, has caused considerable 
comment among the life underwriting 
fraternity of the Buckeye State and 
elsewhere. 


NOW WITH CITIZENS LIFE. 


J. S. Cameron Takes Georgia Man- 
agement for Louisville Company— 
His Record Good. 


Following the recent retirement cf the 
Sun Life of Canada, from Georgia, John 
S. Cameron, who formerly represented 
the company as state manager, connect- 
ed with the Citizens Life of Louisville, 
in like capacity. In the nine years thai 
he represented the Canadian company, 
Mr. Cameron achieved a distinct suc 
cess, a record that he is prepared to 
maintain in his new association. 





Delightfully Entertained. 





Speaking of the meeting of the Life 
Underwriters Association of New York 
held at the Marlborough April 28, one 
of the members in attendance says: 

“During the course of the dinner, 
Miss Lottie R. Fleming, of Manitoba, 
Canada, sang two solos—one from Mil- 
denberg and one from Buck. Her rich 
contralto held her listeners and elicited 
such applause from the delighted diners 
as only appreciative insurance men can 
give. Miss Fleming's favor was a real 
treat.” 





What is Better? 


Life insurance is one of the greatest 
economical factors in modern life. It 
is one of the boons of civilization. It 
is the enemy of poverty.—Grover Cleve- 
land, ex-President of the United States 





J. A. Bristol, formerly state manager 
for the American Central for Illinois, 
has been appointed manager for the 
State of Washington by the United 
States Annuity & Life of Chicago. Mr. 


Bristol has had many years of experi- 
ence in the life insurance business and 
is eminently qualified for the position. 
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ENDOWMENTS" FOR EMPLOYEES. 


SOLVING THE LABOR PROBLEM. 








Admirable Savings-Insurance Plan of 
Cable Company, Adopted 15 Years 
Ago, Now Maturing. 


In April, 1893, the Commercial Cable 
Company, of New York, George G 
Ward, vice-president and general man- 
ager, entered into an arrangement with 
the New York Life “with a view to 
making provision for the families of 
employees of the Cable company in 
case of death, and to provide a sourc« 
of income for such of the insured as 
survive, but who shall become no 
longer able to perform their duties satis- 
factorily.”’ 

The results of this effort by a great 
corporation to benefit and encourage 
loyal service on the part of the work- 
ers, are both interesting and valudble 
and form an example which other em- 
ployers of labor would do well to follow 
along the same or similar lines. 

Advanced Annual Premium. 

The Cable company advanced the en- 
tire annual premium at the beginning 
of each policy year, but collected from 
the insured in monthly instalments on 
pay days one-half the premium, thus 
enabling its employees to secure this 
splendid combination of savings and 
protection for their familles at one-hali 
the usual rates and to pay for it with- 
out hardship in monthly instalments. 

The plans selected were 15 and 20 
Year Endowments. The employees 
were given their choice between them. 
They were also permitted to choose the 
amount of insurance they would carry: 
Juniors were limited to $1,000, which 
was the minimum amount; Operators 
had the option of taking any amount 
ip to $3,000;; assistant superintendents 
and supervisors up to $4,000; superin 
tendents up to $5,000. 

245 policies in all were taken for a 
total insurance of $570,000; the 15-year 
endowments to mature April 6, 1905, 
the 20-year endowments to mature April 
6, 1913, five years hence. 

How Plan Operated. 

The maturity of the 15-year endow- 
ments having been reached on the 6th 
of April, 1908, it is well to review briefly 
some of the admirable results of the 
Cable company’s broad-gauge plan for 
the betterment of their employees’ con 
ditions and to promote their personal 
and tamily welfare. 

23 policies have matured by death 
representing an insurance of $53,000. 
Think of the benefits that have accrued 
to the families of insured through the 
disbursement of this substantial sum 
in the times of greatest need. 12 poli 
cies of employees who left the Cable 
company’s service have been discounted 
at their cash value, representing an in 
surance of $23,000. 7 policies of em 
ployees who left the company’s service 
have lapsed, or been reduced in amount 
representing an insurance of $26,445. 

$355,000 In Matured Endowments. 

But the principal value, thus far, ap 
pears in this: 102 15-Year Endowment 
policies matured April 6, 1908, the 
amount of such policies being $284, 
036. Dividends on the foregoing, $71, 
392.63. Total value of 15-year endow- 
ments just matured, $355,428.63. 

It will be noted that the dividend: 
add about 25 per cent. to the value of 
the foregoing policies. Furthermore 
for a total premium of less than $300, 
000, one-half of which was contributed 
by the Cable company for the benefit 
of its employees, the latter received 
cash benefits at the end of the period 
of over $355,000, besides insurance pro 
tection during fifteen years. 

There yet remain 101 policies, 20+ 
Year Endowments, which will mature 
5 years hence, April 6, 1913, represent 
ing an insurance of $183,519.00. In ad 
dition to which there will be dividends 
as in the case of the above policies 
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which have just matured. 

Another interesting and instructive 
fact is that the majority of these 102 
employees have elected to turn their en- 
dowment nest-eggs into good securities 
on which they will hereafter receive 
dividends. In other words, they find 
that, through the company’s aid, they 
now own a stake in life, receiving an 
annual income from their investments. 
They are now moneyed men and better 
citizens. Their funds have been saved, 
not frittered away. Their families were 
meanwhile protected and were never in 
need of charity if death had intervened. 
No wonder the insured and the Commer- 
cial Cable company are both delighted 
at the successful outcome of the first 
chapter in this insurance story. 

The duty of every man who works 
for another not only to save but to in- 
sure was put most strongly by Vice 
President and General-Manager Ward 
of the Cable company, who said in a 
memorandum to his staff at the time 
this insurance went into effect: 


“It behooves every thoughtful man t 
prepare for the time when his own 
powers will surely diminish, and the 
contingency that the fortunes of his 
company may not permit of its con 
tinuing to pay him for what he has 
been but is no longer. It will there 
fore be seen that the company’s plan 
and the manner of carrying it out, have 
all the features of a pension system 
inasmuch as on leaving the company’s 
service, the beneficiary may either draw 
a lump sum or arrange for an annual 
payment during life.” 

Increases Loyalty and Efficiency. 

In these days when the question of 
cementing and mutualizing the inter 
ests of employers and employed is up 
permost in the minds of corporatior 
mangers everywhere, many lessons can 
be learned from the practical outcomes 
of these farsighted plans. It goes with 
out saying that any and all employee: 
appreciate an interest in their welfare 
so decidedly practical in all its phases 
and are glad to reciprocate in kind. The 
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Character 


and Ability 


can achieve success in life underwriting 
if connected with a company having the 
standing and financial strength of 


THE EQUITABLE LIFE 
ASSURANCE SOCIETY OF THE U. S. 


Excellent opportunities are open in 
every State to supervisors and agents to 
represent the Society. The continued in- 
crease in the Society’s business attests the 
success with which Equitable agents are 
meeting in selling the new Standard Policy. 


For particulars address: 


GEORGE T. WILSON, 


2nd Vice-President. 
120 Broadway, New York. 








Cable company has found it so, as evi 
denced by the fac-simile of General 
Manager Ward’s letter. His company 
has been amply repaid for al! its trou 
ble and expense by the betterment ot! 
the service and by the higher standards 
of loyalty and efficiency thus engender 
ed among its employees. 

The practical advantages of the 
savings and insurance plan thus «so 
successfully carried through to the first 
stage of completion by the Commercial 
Cable Company of New York will surel; 
appeal most strongly to the managers 
of all other corporations and to all 
employers of labor. It minimizes th 
danger of strikes; it relieves the firn 
of many of the demands on it for 
charity; it promotes contentment 
among employees; it provides a practi 
cal and not expensive pension scheme 
for faithful and long-continued service, 
to which the employees themselves con 
tribute—New York Life Bulletin 





L. C. YORK ENTERS NEW FIELD. 


Becomes’ Traveling Supervisor of 
Agents for Equitable Life—Tribute 
From President Lott. 

Leslie C. York, manager of the Per 
sonal Accident and Health Departments 
of the United States Casualty Company 
has tendered his resignation to become 
a Traveling Supervisor of Agents in the 
Department of Western Agencies of the 
Equitable Life Assurance Society, with 

headquarters at the home office 

In his letter of resignation which 
takes effect May 15th, Mr. York said: 

“The act of writing this letter and 
thus severing my most pleasant busi 


ness relations with you, other associ- 
ates at the home office, and the many 
good fellows on the agency staff. is 


fraught with pain. I have been closely 
associated with you personally for up 
wards of fifteen years. Whatever suc 
cess I may have attained during the 
years of service with this company has 
been.due in a large measure to your 
guidance and friendly counsel; the 
breaking of these ties gives me a severe 
wrench Your personal friendship I 
prize most highly; it has been a source 
of comfort and great benefit to me, and 
I trust it may continue without inter- 
ruption. If, now and then, I have been 

> 


able to contribute to the upbuilding of 
the United States Casualty Company, 
here and there brought a valuable addi 
tion to its producing force, I feel that I 
have performed a good work, t 

know that the company 
after your model and conducted under 
your management, is worthy of the full 
confidence of all people.” 


President Lott’s Tribute. 


ecause | 


constructed 


In acknowledging receipt of the letter 
and accepting Mr. York's resignation 
President Edson S. Lott said in part 

“Of course I accept your resignatior 
gladly on your account, sadly on my 
own: gladly, because vour new position 
is a better one than we could give you 


but not a bit better than vou deserve 
because we've pulled together so 


harmoniously these many vears that I'll 


sadly 


be lonesome without you. * * * 
Evervbody connected with the 

United States Casualty, in the home of 

fice and in the field, will be sorry to 


see vou go, but their sorrow will be les 
sened through the knowledge that vour 
change will be of mater benefit to 
you The very best of good wishes 
from the entire United States Casualty 
family will go with you, and if vou meet 
with an obstacle in your new work re 
member that each of your old co-work 





ers believe you will surmount it You 
will succeed because you know how 
and knowing how you will make use of 


vour knowledge.” 

Mr. York has been connected with in 
surance for some fifteen years and has 
made good as an agency man in the 
casualty field. He is a man of splendid 
ability and winsome personality: pos 
sesses unbounded enthusiasm and is a 
tireless worker His friends join Mr 
Lott in predicting that he will make 
good in his new position 
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ING AND SUCCESSFUL. 


INTEREST 





Convention Held By Wheeling Agency 
of Equitable Life Produced Prac- 
tical Results. 





If managers when arranging for 
agency conventions would plan some 
line of action for the production of 
tangible results they would be more in- 
teresting and successful than usually. 
Much food for thought along this line 
may be gleaned from a recent conven- 
tion held by Thomas B. Sweeney, man- 
ager of the Wheeling, W. Va., agency of 
the Equitable Life and his hustling 
staff. 

It was arranged to hold the conven- 
tion at Charleston and in speaking of 
the affair it was referred to as a “Raid 
on Charleston.” The following repre 
sentatives of the agency were present: 
W. W. Tate, J. McF. Sweeney, B. A. 
Reinhart, C. E. Batson, A. K. Tom, J 
J. Hughes, G. W. Tavenner, M. D. Grif 
fin, S. W. Stalnaker, E. G. Adams, W 
B. Cruise, R. A. Bickel, I. Brennan, W 
A. Radford, J. C. Eastham, I F 
Saunders, R. E. L. Holt, Geo. Braun- 
beck, W. E. Mallory, H. H. Meredith, C. 
L. Mitchell. 

Schedule of Daily Business. 

Manager Sweeney arranged for each 
evening by holding business sessions 
at which were discussed practical sub- 
jects relating to insurance and insur- 
ance soliciting in its various phases. 

The days were spent in putting into 
actual practice the points brought out 
at the business meeetings. Experienc 
ed men gave of their time instructing 
and assisting new men. Obstacles met 
with were discussed generally. In fact 
it seemed more like a _ co-operative 
gathering. The programme continued 
for seven business days, with remark- 
able results. 

What Was Achieved. 
The following is a statement of the 


record of each day’s work, based on 
bona fide applications and examina- 
tions: 

Tuesday, 3 mem “scored,” writing 
$67,000. 

Wednesday, 10 men “scored, writing 
$49,000. 

Thursday, 9 men “scored,” writing 
$71,000. 

Friday, 14 men “scored,” writing 
$66,000. 

Saturday, 9 men “scored,” writing 
$75,500. 

Monday, “Wells Day,” 15 men “scor- 
ed,” writing $199,000. 

Tuesday, “Wilson Day,” 16 men 


“scored,” writing $373,500. 
A total of 67 applications, amounting 
to $901,000, for the seven days’ work. 
That is what one would call a profit- 
able convention. 


STATE LIFE MANAGEMENT. 





Functions of Various Departments 
Briefly Outlined In Annual Report 
To Policyholders. 





“A brief sketch of the general method 
of company management may not be 
uninteresting to the _ policyholders. 
While the daily routine of business is 
transacted through various. depart- 
ments, each with a responsible head, 
as the Loan Department, the Actuarial 
Department, the Agency Department, 
the Legal Department, the Accounting 
Department, yet these are all subordin- 
ate to the governing authority of the 
company, which is vested in a Board 
of Direcors composed of nine mem- 
bers. This Board meets once a month 
in regular session, and holds special 
meetings as often as the business of 
the company requires. All general busi- 
ness policies of the company are pre- 
scribed by the Board. The supervision 
of the regular daily affairs of the com- 
pany is reposed in an executive com- 
mittee of five, of which committee the 
president is a member. This committee 
meets regularly twice a week, and at 
such other times as the president may 
think necessary. Records of the pro- 
ceedings of the executive committee 
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are kept in a book provided for that 


purpose, and are read to the entire 
board of directors at its regular month- 
ly meetings. By this means all the di- 
rectors are kept in touch with the com- 
pany’s affairs. 

“The system of accounting developed 
by the company has met the unqualified 
commendation of commissioners of in- 
surance whenever they have had occa- 
sion to examine the same. It is be- 
lieved that it would be difficult to de- 
vise a better system of company man- 
agement than that now in use.” 





Mutual Life Field Changes. 

Frank W. Adams, formerly in charge 
of the Richmond, Va., agency of the 
Mutual Life has been transferred to the 
Newark, N. J., office. 

His successor in Richmond is Robert 
Skene, Jr., formerly superintendent of 
agencies for the company under Man- 
ager William B. Carlile of Chicago. 
Mr. Skene was associated with the Chi- 
cago office for about ten years and pre- 
vious to his departure for Richmond 
was presented with a handsome ‘silver 
loving cup by Manager Carlile and staff 
as a token of esteem. 





Approved by Policyholders. 

The by-laws of the John Hancock Mu- 
tual Life provide for the appointment of 
an examining committee which shall 
meet at the home office each year to 
make a thorough examination of the af- 
fairs of the company. The committee 
for 1908 was Charles W. Kotcher, of De- 
troit; James J. Storrow, Boston and 
William M. Ivins, Esq., New York. 
After a thorough investigation, securing 
such independent, expert aid as deemed 
advisable, the stamp of approval was 
put upon company and management in 
every particular. John Hancock men 
have every reason to be proud of their 
company. 





Fidelity Mutual Life. 

The receipts of the Fidelity Mutual 
Life for the quarter ending March 31, 
1908, amounted to $1,274,497.31. The 
excess of such receipts over disburse- 
ments amounted to $552,278.93. The 
death claims and payments to mem- 
bers amounted to $490,029.47. The new 
business written during the quarter 
amounted to $3,893,240. The invest- 
ments made during the quarter amount- 
ed to $783,586.65, and are as follows: 
Bonds, $187,014.50; real estate securi- 
ties, $364,114.08; loans on policies hav- 
ing loan values, $213,413.07; loans on 
collateral, $19,045.00. The net ledger 
assets, exclusive of the non-ledger as- 
sets, March 31, 1908, amounted to $15,- 
350,067.48, as against $13,060,5.9.07 at 
tne same date of the previous year, 
showing an increase of about 18 per 
cent. 





C. B. Crayton, general agent of the 
National Life of Vermont is one of the 
most conservative and yet successful 
producers in West Virginia, with head- 
quarters in the City Bank Building, 
Wheeling. While Mr. Crayton’s busi- 
ness is not large, it is carefully selected 
and is profitable to the company. 


MEETING WITH SUCCESS. 





Audit Company of New York Establish- 
ing Its System in Various Home 
Offices. 





The new standard of insurance audit- 
ing developed by the Audit Company 
of New York has attracted much atten- 
tion throughout the country, and it must 
be said to the credit of the service offer- 
ed that the time is signally opportune 
for its introduction. 

The trend of current legislation, 
which is of course the fruit of public 
opinion, has been along the line of let- 
ting in the light. More and more detail 
is required by the state departments. 
This is made manifest from the numer- 
ous supplemental reports demanded in 
many states, in addition to the exhaust- 
ive information provided for in the 
commonly accepted convention blank. 

It would appear, therefore, that any 
office system which was satisfactory 
under the old regime may be totally 
inadequate in the present condition of 
affairs, and we apprehend the Audit 
Company, and its corps of insurance 
experts, will find the days all too short 
to cope with the great volume of work 
involved in remodelling superannuated 
office systems or devising others to 
supersede them. 

The purpose of the Audit Company 
of New York extends not only to the 
purely cash accounts of an insurance 
office, but looks also to a proper inter- 
dependence of its departments and the 
individual conduct of each in such man- 
ner aS may enable the office to render 
reports at any time, without night-work 
or confusion. It is by no means neces- 
sary that a company ascertain its con 
dition daily, but to be able so to do is 
clearly of positive advantage to all con 
cerned, the management, the stock or 
policyholder, or the state authorities. 





Reliance Life’s Anniversary Policy. 





The Reliance Life has issued a 
Double Benefit Anniversary Policy 
which will be limited to 1,000 in num- 
ber. It provides for an immediate pay- 


ment at death and an annuity for twenty | 


years. The rates on a $2,500 policy, 
$500 payable at death and $2,000 pay- 
able in twenty equal instalments of $100 
each are as follows: 





Age. Rate. Age. Rate. 
eee $24.27 oe éarewese $36.50 
; ee 24.55 : 

De wha ba nee 24.81 

eee 25.09 

BO scsccese Bee 

OO 25.82 

ee 26.22 

Bt havsecee BOSOe 

ne 27.14 

Oe 7.67 

: eee 28.27 

BE. #8360008 28.97 

Re Prre 29.70 

ee 30.54 

eee ae 31.47 

BP sie ate pe 32.54 90.87 
ee xan 33.70 oe ee ee 96.24 
_  /SPerecre 35.01 Oe wesekass 105.09 





Are Easiest to Sell 


Because Yearly dividends have been increased for the last three years 1906-7-8 
—s §89at a rate equaled by no other company. 


Cash values guaranteed in the new life and endowment policies, are equaled by 


few companies, and excelled by none. 


Attractive features have been added to standard policy forms. 


Liberal terms offered producing agents under the 1908 contracts. 


information, address, 


For 


GEO. T. DEXTER, 2nd Vice-President 


THE MUTUAL LIFE 


Insurance Co. of New York 


34 Nassau Street, 


NEW YORH, N. Y. 


, | Home Office, - - 





METROPOLITAN 


Life Insurance Co. 


(Incorporated by the State of New York) 
«The Leading Industrial 
Insurance Company in 
America’”’ 





AGENTS WANTED. 


Any honest, capable and industri- 
ous Man, who is willing to begin ai 
the bottom and acquire a complete 
knowledge of the details of the busi- 
ness by diligent study and practical 
experience, can, by demonstrating his 
capacity, establish his claim to the 
highest position in the field. It is 
within his certain reach. The oppor- 
tunities for merited advancement are 
unlimited. All needed explanations 
will be furnished upon application to 
the Company’s Superintendents in 
any ef the principal cities, or to the 
Home Office, No. 1 Madison Avenu 
New York City. 








“It is the Best Policy 
Ever Handed Down 
to Insurance Men.” 


| That’s the way PRUDENTIAL AGENTS 
are talking abeut 





The NEW Low-Cost 
Life Insurance Po'icy 


of 


The Prudential 


} te 

Puaentiat Soe 

| = 
mes Ter A= 

STRENGTH OF ff 


The Greatest Success in Life Insurance! 


| : We want Agents. 
| We want Managers. 
We want YOU! 


| JOHN F. DRYDEN, President. 
NEWARK, N. J. 





Pittsburgh Life & 


Trust Company 
Pittsburgh, Pa. 


WwW. C. BALDWIN, President 
Issues the best Life—Accident and Health 
Policies on the market 
POSITIVE INSURANCE POLICIES 
Say what they willdo - - Do what they say 
Solicitors of this Company have a broad 
field of action 
CONTRACTS MADE DIRECT WITH THE COMPANY 

ENDORSED AT HOME 
| ASSETS..... ......over $4,500,000.00 


HOME OFFICE 


Pittsburgh Life Building, Pittsburgh, Pa. 








_ Canvassing Literature 


A BANKINC PROPOSITION 


Contrasting The Merits of Life Insurance 
With Savings Banks. 


SERIES OF APOLOCIES 


How The Royal Arcanum Hoodwinked 
Its Members. 


Price $1 per 100; $2.50 per 500; 
———$4 per |,000.————— 


Special advertisements printed on orders 
of 1,000 or over, without charge. 
Address THE EASTERN UNDERWRITER 


105 WILLIAM ST. 
NEW YORK CITY 
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“TWISTING” NEVER JUSTIFIABLE. 


The practice of “twisting” is con- 
demned by all reputable life insurance 
companies and by all conscientious, 
proad-minded solicitors who sincerely 
desire to serve the best interests of the 
policyholder. The better class of insur- 
ance journals, also, edited by men who 
have a thorough knowledge of the prin- 
ciples of life insurance and who recog- 
nize the ethics of the business, condemn 
this great evil without reservation. Nev- 
ertheless, the twister has found an advo- 
cate and a champion in a journal of 
wide circulation and of no little merit in 
other respects. Here is what it says: 

“The question on which the right or 
wrong of inducing a man to give up one 
policy and take up another is whether it 
is better for the insured to do so. If he 
has been induced to take a policy which 
is not fitted to his needs or if his insur- 
ance has been taken in a company which 
isues a poor policy or does not give its 
policyholders good returns or is likely 
to go to pieces, the agent who is able 
to find a way whereby that man can get 
more real value for his premiums is 
doing him a good turn.” 

Presumably, the author of that para- 
eraph will concede that twisting is 
sometimes reprehensible. A good policy 
should not be replaced by a poor one, 
and the insured should not be trans- 
ferred from a good company to a bad 
one; but who is to decide whether the 
twisting in a particular instance is jus- 
tifiable or not? Manifesuy, the twister 
himself. He is a judge and jury in the 
case, and court of final resort. If he 
holds that his company is the better one 
of the two, as he is sure to do; if he 
thinks that his policy, on the whole, is 
“better suited to the needs of the in- 
sured” than the one the latter holds, 
and he will not admit the slightest 
doubt about that; then, under the rule 
laid down by our journalistic friend, he 
should get ‘busy at once and twist that 
policy, incidentally earning a fat com- 
mission for himself. 

It is just such reckless, !ll-considered 
statements as the one quoted, that are 
working incalculable injury to the busi- 
ness of life insurance. There has never 

een a case of twisting that could not be 

justified by that standard. Of course, 
the twister considers that he is “doing 
the insured a good turn” by getting him 
to exchange the policy he is carrying for 
one in the twister’s own company. At 
east, he will maintain that such is the 
case, and act accordingly. 

Evidently the writer of the paragraph 
quoted has given little thought to the 
subject, The average agent, even though 
he be conscientious and honest, is not 
free from bias as between the two com- 
panies. He is so familiar with the mer- 
its of his own company, of which he 
usually entertains the most exalted 
ideas, and he is so doubtful of the ad- 
vantages of the other company, against 
which he harbors a natural prejudice, 
that he could not judge the case impar- 
tially even if he would. 

But, it will be said, the facts are some- 
times so clear as to admit of no possi- 
ble doubt as to the proper course to be 
pursued. Certainly. We have in mind, 
for example, the case of a Northwestern 
policy on which one premium had been 
paid and which was twisted by the zeal- 
ous representative of a new western 
company, whose unique policies boasted 
all the modern improvements. In addi- 
tion to giving the insured a more at- 
tractive” contract, the twister in this 
case made him a member of an Advis- 
ory Board, the perquisites from which 
were to suffice inside of ten years to pay 


all his premiums and leave a profit 


over, and he gave him besides an option 
on ten shares of stock, the dividends 
from which would ultimately yield him 
a small fortune. All this the twister 


steadfastly believed. He was absolutely 
conscientions and honest in the matter, 
and sublimely confident that he was 
“doing the insured a good turn.” 

Of course, the insurance journal re- 





ferred to would not endorse such a case 
of twisting as the one described, but 
that tribunal is not always available to 
the twister for advice and counsel. The 
exigencies of the case require that the 
latter judge for himself, for he must act 
quickly. Once admit that twisting is 
sometimes commendable and should be 
resorted to when “better for the in- 
sured”—the question of the “right or 
wrong” to be settled by the twister him- 
self—and you simply grant a wide open 
license for the practice. It might be ex- 
pedient to lay down such a rule for the 
enlightened and conscientious agent, 
who is free from bias as between his 
company and every other, the agent who 
desires only the good of the insured and 
is absolutely uninfluenced by the hope 
of a commission, the agent who would 
decide against his own company if the 
conditions were reversed—the rule 
might do for an agent of that sort, if 
there be such a prodigy of wisdom and 
justice and angelic virtue in the busi- 
ness; but, even under the direction of 
such a paragon, great harm would often 
result from the practice. Too often the 
twister—be he honest man or rogue, be 
the proposition to the advantage of the 
policyholder or the reverse—succeeds 
only in dissatisfying the insured, with 
the result that the latter abandons the 
policy he has without venturing upon 
a new experiment in the twister’s own 
company, ultimately dying uninsured. 
Too often the widow and orphan have 
had reason to mourn the untimely med- 
dling of the twister. 

There can be no rule for the regula 
tion of twisting, but the rule laid down 
by all reputable companies—that the 
evil is not to be tolerated on any terms. 
Even in the rare instances when it 
might be to the advantage of the in- 
sured, the attempt to disturb a policy 
may result in greater harm than all 
possible good that might have come of 
it. In a general way, the evils that re- 
sult from the practice are so many and 
so formidable, that it should meet with 
no tolerance from any honorable insur- 
ance man, and certainly from no decent 
insurance journal. Some of these evils 
may be briefly summed up: 

The attempt to twist too often awak- 
ens in the mind of the insured distrust 
of all life insurance. If the pleasant- 
spoken gentleman who wrote him in the 
first place deceived him, why may not 
the twister himself be a rogue? If the 
company he is now in is so bad, why 
may not the twister’s company be bad? 
Thus is the victim of the twister fre- 
quently led to drop the policy he has 
without taking another, in the end dying 
uninsured. 

The practice is thoroughly demoral- 
izing to the business of life insurance. 
It invites reprisals and thus tends to set 
agents of all companies to preying upon 
the business of their competitors. Even 
the best companies may and do con- 
stantly suffer with the worst. If an un- 
scrupulous agent can deceive the aver- 
age citizen by selling him a bad policy, 
he can by the same tactics induce him 


WANTED 





WANTED—BY A MAN HAVING 
SOME TWENTY YEARS’ EXPERI- 
ENCE FROM LOCAL AGENT UP. AT 
PRESENT OFFICIALLY CONNECTED 
AND REGARDED BY ASSOCIATES 
AS ONE OF THE BEST AGENCY MEN 
IN THE COUNTRY. A PERMANENT 
CONNECTION FOR CONSTRUCTION 
WORK IN COMPANY MANAGEMENT. 
REASONS FOR CHANGE PURELY 
PERSONAL. ADDRESS X, CARE 
“EASTERN UNDERWRITER.” 


YOUNG LIFE INSURANCE COMPA- 
NY WITH A GOOD NUCLEUS OF 
BUSINESS ON ITS BOOKS DESIRES 
SERVICES OF CAPABLE SECRETARY 
AND AGENCY MANAGER. CORRES- 
PONDENCE CONFIDENTIAL. AD. 
DRESS X. Y. Z., “EASTERN UNDER- 
WRITER” OFFICE. 


OLD, HONORED LIFE INSURANCE 
COMPANY OFFERS’ EXCELLENT 
OPENING FOR GENERAL AGENCY 
AT PHILADELPHIA. A 1 CONTRACT 
TO RIGHT MAN. ADDRES F., “EAST- 
ERN UNDERWRITER” OFFICE. 











TWO OR THREE PROGRESSIVE 
LIFE AGENTS, EITHER FOR BRO- 
KERAGE BUSINESS, OR GENERAL 
AGENTS IN GREATER NEW YORK. 
THE ADVERTISER HAS AN UNUSU- 
ALLY ATTRACTIVE PROPOSITION 
TO OFFER THOSE WHO HAVE A 
LARGE ACQUAINTANCE AND ARE 
IN A POSITION TO WRITE AN AN- 
NUAL BUSINESS OF FROM $100,000 
TO $1,000,000. AN INTERVIEW WILL 
BE MUTUALLY PROFITABLE. AD- 
DRESS “ATTRACTIVE,” EASTERN 
UNDERWRITER OFFICE. 

TWO OR THREE GOOD BROOKLYN 
MEN, WHO WOULD BE WILLING TO 
INCREASE THEIR INCOME BY ADDI- 
TIONAL WORK IN CONNECTION 
WITH PRESENT EMPLOYMENT, 
SHOULD WRITE IN STRICT CON- 
FERENCE TO “TEMPLE BAR,” EAST- 
ERN UNDERWRITER OFFICE. 


TO PURCHASE AT ONCE, WELL 
ESTABLISHED FIRE INSURANCE 
BUSINESS. PREFERABLY IN ONE 
OF THE SMALLER PROGRESSIVE 
CITIES. ADDRESS “BUSINESS,” 
EASTERN UNDERWRITER OFFICE. 


Stock Salesman:—One who can sell 
life insurance company stock for a com- 
pany that has just increased its capital. 
Good bonus paid on each share sold. 
After stock is placed, if the man has 
made good, the appointment of superin- 
tendent of agents is open to him. Ad- 
dress “B” care Eastern Underwriter. 
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TATE Mutual Lite 





Assurance Company 


Worcester, Mass, 





Incorporated 1844, 





Financial Statement, Jan. 1, 1908. 


PED. sencdoescecséiveses $29,845,723.08 
RIMRTTEIES. 6 ge cccccccseses 28,286,361.96 
SURPLUS  .ncccccces $1,559,361.12 





A. G. BULLOCK, President. 
Burton H. Wright, Secretary. 





BERKSHIRE 
LIFE INSURANCE CO 


OF PITTSFIELD, MASS. 


James W. Hull, President. 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts, commends itself both to policy- 
holder and agent. 

For circulars and rates address 
EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mass. 
DYER & FOSS, General Agents 
JOHN H. ROBINSON, General Agent 
253 Broadway, New York 





1860 48th Year 1908 
Home LifelnsuranceCompany 


of New York. 
GEORGE E. IDE. President 
Spare. awa aes .. +++ $20,004,853.63 
Liabilties (including Divi- 
dend Endowment Fund) 
Dividend Endowment Fund 


17,440,398.20 


(Deferred Dividends)..... 1,795,020.00 
OG BUTNOG oo vnscsccseianss 769,435.43 
Insurance in Force......... 86,193,296.87 

—_—- 

The 48th Annual Report shows a gain 
in the amount of insurance in force: that 
assets were increased nearly $1,000,000, 
and that over $300,000 was paid to policy- 


holders in dividends. a 





INSURANCE LAW 


Ceorge J. Kuebler 
543 The Rookery, Chicago, Ill. 
Tel. Harrison 3532 
CONTESTED CLAIM EXPERT 








FACILITIES FOR RE-INSURANCE 











J. G. Walke 
T. Wm. Pemberton, lst Vice-Pres. 


r, President. 
W. L. T. Rogerson, Secretary. 


ORGANIZED 1871 


Life Insurance Company ° Virginie 


HOME OFFICE, RICHMOND, VIRGINIA. 


The PIONEER Southern Industrial Life Insurance Company. 
The OLDEST Southern Life Insurance Company. 
The LARGEST Southern Life Insurance Company. 


The Mest Approved Forms of Life, Endowment and Industrial Policies Is- 
sued on Favorable Terms. 


Insurance in Force.....................s008+ 





iceland OVER— $3,500,000 
eencninasede onesie’ OVER-—S$60,000,000 


Total Payments to Policyholders since Organization NEARLY—-$8,000,000 


UNEXCELLED IN 
Favorable Mortality 
—AND— 
Economy of Management 


THE 
Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends. 








A COOD PROPOSITION! 


THE EASTERN UNDERWRITER 
105 WILLIAM ST., NEW YORK CiTy 
Price $3 Per Annum 





b 
to drop a good policy, for the average 
citizen knows nothing of the truth or 
falsity of the representations made to 
him. 


It is safe say that nme cases of 
twisting in every ten are to the absolute 
detriment of the insured, whether be- 
lieved to be so by the twister or not. 
It would be better to permit one wrong 
to go on uncorrected than that nine ad- 
ditional wrongs be perpetuated. So 
long as conscientious agents are fallible 
and unscrupulous agents exist, it would 
be better prohibit “twisting” alto- 
gether. 

Only the good risks of a company can 
be twisted, for impaired lives cannot be 
reinsured. The practice therefore means 
adverse selection against the company 
preyed upon, to the detriment of the in- 
nocent members remaining. For the 
protection of the latter the practice 
should be prohibited by law. 

The same amount of effort expended 
in twisting a policyholder would, if prop- 
erly applied, result in writing him, or 
other risk, for new insurance. 
would be better, for additional 
would be accomplished and no in- 
ury done to anyone. 

In the evils resulting from the 
practice are so great and so numerous 
ibited by the State 


to 





to 


some 
That 


good 


short, 





that it should be prohi 
under heavy penalties, and the insur. 
ance journal that upholds or defends the 


practice should be reprobated by all life 
insurance companies.—Life Insurance 
Independent 


OLD LINE VS. FRATERNAL. 


A correspondent in the Springfield 
(Mass.) Republican tells the following, 
giving the of two policies which 
proves beyond shadow of doubt the su- 
periority of legal reserve life insurance: 

“It is a fair statement that in no other 


result 


way will the average young man save 
money as surely as by the aid of an en- 
dowment policy, and he who induces 
one to take such a policy confers upon 
him a favor to which the beneficiary 
look back with the keenest feelings 
reciation in after years. At my 





stion twenty-six years ago, my son, 
then twenty yé age, took a twenty- 
year-endowment policy with a New Eng- 


irs Ol 





and old-line company, and on its ex- 
ti having paid a yearly premium 

9, or a total of $921.80, he re- 

$1,194, and of course had been 
insured for $1,000 from the time he 
made his first payment. These are no 
better results, possibly not as good, as 


J 
have been secured by 


been 


some of the com- 
so bitterly as- 
y about what can 





line companies 
on the other side, re- 
insurance. About the 


this insurance, I took 
in a fraternal order 
ing cheap insurance, 
the assessments were 
years since they 
h, or $96 per year, 
1905,.they were raised 
th, or $180 per year, and 
I am as ed 

or $315.60 per year, 
per month each year 
ears. T 
tive, and I have really 
yp my policy on 
ing excessive pre- 






















scale, 


hese rates are 

















H. S. App, formerly of App & Carr, 
Ohio, manager of the Canada Life and 
later located Philadelphia, is now 
connected with the Cleveland agency 
of the Bankers Life of Des Moines, and 
. meeting W inusual success 
througe h itory managed by 
Ge 1 Agent Clinton L. Booth. App 

ible of good work and his many 
riends will be pleased to learn of his 

cce s 

Admission into Michigan has been se- 
cured by the German Union Fire, or 


Baltimore. 


THE EASTERN UNDERWRITER. 


VALUE OF EXTENDED INSURANCE. 


Practical Illustration Which Solicitors 
Could Make Use of in Work of 
Canvassing. 

The Prudential has issued a little fol- 
der the front page of which shows the 
photograph of a house ‘“‘paid for by lite 
insurance.” The facts are best told by 
the following letter from Mrs. H. Witz 

to the company: 

“My husband took out an msurance 
policy in your company for $2,000, in the 
year 1889, and it was lapsed ten years 
later, as we supposed, for non-payment 
of premium. He gave up all hopes of 
ever receiving any money and so de- 
stroyed the policy. My husband died 
February 23, 1908, leaving me with two 
children. He was insured in the In- 
dustrial branch, and the claim was paid 
promptly. A friend of mine (connected 
with the Prudential Home office) called 
the day after my husband’s death and 
asked me whether there was any ordi- 
nary insurance on his life, and I gave 
him the above facts. A search was 
made and an old letter was found giv- 
ing the policy number, which was sub- 
mitted to your company as to its value, 
and the result was that I have received 
a check for $2,000 for a policy on which 
no premiums have been paid in nine 
years, Industrial insurance was all that 
I expected. I had a $1,600 mortgage on 
my house, which has been paid through 
the liberality and promptness of your 
company. Words cannot express my 
ieelings, and may God bless you, gentle- 
men, and allow me in my grief to thank 
you for the liberal payment made.” 

The above is one of the most tangible 
evidences of the superior value of legal 
reserve life insurance as compared with 
fraternal or assessment. Doubtless the 
extra effort made in paying the premi- 
ums during ten years was scarcely no- 
ticeable, but the result accomplished 
was sufficient to carry a policy against 
lapse for nine years, save a home and 
prove a sustaining power to a bereaved 
family. 





Organization Well 

The Great American Life of St. Louis 
has secured a lease on the greater por- 
tion of the 12th floor of the Syndicate 
Trust building. Speaking of the organ- 
ization of the company the Western In- 
surance Review says: 

“It is needless to say that it will be 
the proudest day in the life of Mr. 
Quinn when the Great American Life 
Insurance Company opens its doors for 
business. And when we take into con- 
sideration the conditions under which 
the stock in this company had to be 
sold—the stringency in money matters 


Under Way. 


throughout the country—too much 
praise cannot be given Mr. Quinn and 
his splendid corps of men who have 


made possible a million dollar life in- 
surance company in St. Louis.” 





Defends a $10,000 Damage Case. 


Suit to recover $10,000 damages for 
the death of his five-year-old daughter 
on January 5, 1906, was brought by 
John Dubrinsky, on Monday, against 
the Atha Tool Company of Newark, 
N. J. 

It is contended by the plaintiff that 
his little girl was playing with some 
other children in an alley adjoining the 
tool company’s factory, when one of the 
workmen in the establishment threw 
a shovelful of flaming excelsior out of 
the window. It fell on the child’s dress, 
burning the little one so badly that she 
died. 


Makes for Safety of Both Parties. 


As one result of the ten per cent. 
bond limitation imposed by the different 
branches of the Federal Government 
upon the surety companies and the 
filing by the latter with the Treasury 
department of lists of their agents to- 
gether with the amounts they are au- 
thorized to bind their respective in- 
stitutions upon individual contracts, 


both the Government authorities and 
the surety companies, are able to keep 
close account of the actions of the field 
men. The method employed is simple 
in operation, and decidedly effective. 





OFFICERS NOT WORRIED. 


Management of Eastern Life Easy 
About Company’s Condition and 
Prospects. 


A former employee of the Eastern 
Life of New York, who was recently 
dropped “for the good of the service,” 
has been endeavoring to stir up trouble 
for the company, but without appreci- 
able success. 

The organization has newly been ex- 
amined by the New York Insurance De- 
partment, and official verification of its 
latest financial statement may shortly 
be looked for. Freely admitting the 
charge of youthfulness lodged against 
the Eastern Life its management hopes 
to overcome that condition in time, and 
are not worrying because of it. Busi- 
ness is being received in ever increas- 
ing amount, and along proper lines 





Reduces Its Limit. 


York Life has reduced 
limit on a single life to $100,000 in 
any one year. Any sum in excess of 
tuis amount—not exceeding $100,000- 
applied for will be held for one year 
before issued. 


The New its 





Hold Deposits Were Illegal. 


Although the American Surety Com- 
pany promptly paid $50,000 as its share 
of the loss sustained by the state of 
Michigan through the collapse of the 
Chelsea Savings Bank, of Chelsea, the 
other interested companies refused to 
do so and the state entered suit to re 
cover. The United States Fidelity and 
Guaranty, of Baltimore, Federal Union 
of Indianapolis and the Bankers Surety, 
of Cleveland, entered demurrers to the 
action, contending that all state deposits 
in the. Michigan bank had been illegally 
made, and that as a consequence the 
sureties were not liable for the loss. 

M. C. Hillery, former Hartford, Conn.., 
manager of the Mutual Life, is spend- 
ing a few days in Pittsburg with the 
grass manufacturers, in the interests of 
the Consolidated Manufacturing Co., of 
which he is president. 








A comparative list of life companies 
shows the Life Insurance Company of 
Virginia to be seventh in rank in the 
number of policyholders. 


The Florida Life, of Jacksonville, has 
been licensed in South Carolina. 





Vice-President Dr. Leslie D. Ward, of 
the Prudential, will go to the Republi 
can convention at Chicago, as a dele 
gate from the Eighth Congressional dis 
trict of New Jersey. 


Five persons were killed and twelve 
injured in railway accidents in New 
Jersey during the week ended April 27. 
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The New Policies 
(1907) 


Of the 


| « * 
Equitable Life 
Of Iowa 
Are up-to-date in every re- 
spect,—includirg provisions 
for 
Days of grace; 
Change of Beneficiary; 
Annual Loan and Cash Values: 
Extended Insurance; 
Payment in Instalments, 
Limited or Continuous. 
Agents wanted in unoccupied 
territory. Write the Home 
Oifice, Des Moines, Iowa. 
0 ; bepartment for Furnishing 
( Prospects. New Model Policy 


Wa Plough the Field and Assure 
the Harvest for Good Agents. 


Phenix Mutual 
Life Ins. 60., 


HARTFORD, CONN. 


Write Home Office. 


Southern Life 


Insurance Company 





( Course of Insurance Education 





Fayetteville, N. C. 


Jan, Ist Assets Ins. in force 
1906 $105,145.03 $ 576,500 
1907 202,680.91 3,564,787 
1908 278,140.43 5,737,150 


AGENTS DESIRED 
For North and South Carolina and Georgia 


Address ©, J. COOPER 


General Manager 








The Bankers Life Association 


OF DES MOINES 


A Mutual Association of Preferred Risks. 


Excep- 


tional record for 28 years for Low Rate of Mortality, 
Prompt Payment of Claims, Economy of Manage- 
ment, Security of its Funds and Satisfactory Results 


for its Policy Holders 


Assets January I, 


1908, $11,736,775.76 


EDWARD A. TEMPLE, President 
CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
GEO. HAYWOOD, General Agent, Yonkers, N. Y. 
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BE AN OPTIMIST. 

Those acquainted with George H. Gas- 
ton, second vice-president of the Metro- 
politan, have no doubt as to where he 
stands when it comes to being opti- 
mistic, enthusiastic, always up-and-do- 
ing. In urging the men in the field to 
cultivate this spirit, he says: 

“It igs in such times as we have been 
through that we admire a man who 
wears a cheerful countenance and cul- 
tivates an optimistic spirit; who walks 
with head up and shoulders squared; 
who works resolutely and determinedly 
when the work is difficult and the re- 
sults are hard to obtain. 

“This is just what some of you, 
have been doing a good part of the 


at 


least, 

time since the close of last year, and 
you have your reward. Not only have 
those of you who have done this con- 


quered the difficulties you have run up 
against, but you are in just the right 
frame of mind to take every advantage 
of the slow but sure return of business 
confidence and the gradual improve- 
ment that is taking place in nearly all 
lines of trade. 

“To do business—our business—is by 
no means impossible, even in times of 
temporary financial extremity. We have 
done a very large business thus far this 
year; sO have other life insurance com- 
panies. The only reason that we have 
not done more is that we have not suc- 
ceded in putting heart in all of our men. 

“The amount of business that we do 
depends upon how our men feel. If an 
agent or an assistant allows his spirits 
to droop, his courage to fail, his purpose 
to waver—if he measures the entire con- 
dition of affairs by isolated cases of real 
hardship or dire distress—if because a 
few shops or factories are shut down, 
wholly or in part, he concludes al] the 
members of the community are out of 
work—if he gets gloomy, despondent 
and faint-hearted, he’s a ‘goner’—at 





least for the time being.” 
Secure Advance Payments. 
In some districts agents will de 
threatened with the loss of some of 


their policyholders owing to temporary 
shut-downs, says The Standard, publish- 
ed by the Life Insurance Company of 


Virginia. The agent can do such policy- 
holders no greater kindness than by pur. 
suading them to hold on to their life 
insurance at all hazards. The best way 
to bring this about is by paying up as 
many weeks in advance as you can. 
The policy will then be in force by the 
time work is resumed. A death in the 
family of a man or woman temporarily 
out of employment is made all the 
harder when there is no life insurance. 
At such a time above all others, the 
need for life insurance is greatest. 





Vacation for Veteran. 





Superintendent John Wilson of the 
Providence, R. I., district of the Metro- 
politan, who has been in poor health for 
some time, has been granted a leave of 
absence by the company for the pur- 
pose of recuperating. Upon recovery 
it is probable that he will be given a 
position at the Home Office. His suc- 
cessor in the Providence district is T. 
J. Goodman, transferred from Somer- 
ville, Mass., district. 





Pelham Blackford, formerly of the life 
insurance firm of Blackford & Wilmer, 
recently dissolved, has been appoiated 


general agent for Eastern Virginia by 
the Life Insurance Company of Virginia. 
Mr. Blackford is one of the best knowa 
life insurance managers in the state 
and has had many years experience 
His appointment will be received with 
pleasure by his many friends all over 
the state, and will be regarded as fur- 
ther evidence of this home company’s 
forward movement. He assumed his 
new duties May Ist, making his head- 
quarters at the home office of the com- 
pany. 





Ordinary Efforts. 





The report of the results of the spe- 
cial ordinary worrk of Division J. of 
the Prudenual shows a total of $1,228,- 
609 written. The side captained by G. 
W. Lamson triumphed, as _ follows: 

Chicago 1, $144,000; Chicago 3, $119,- 
500; Chicago 5, $105,000; Joliet, $77,500; 
Milwaukee 1, $76,500; Chicago 10, $59,- 
000; Oshkosh, $44,509; Chicago 7, $33,- 
000; total, $659,000. 

The districts under the leadership of 
A. X. Schmitt secured $569,609, as fol- 
lows: 

Milwaukee 2, 


$126,609; Chicago 2, 


$123,000; Chicago 4, $82,500; Chicago 8, 
$76,500; Chicago 9, $75,000; Chicago 6, 
$50,500; Chicago 11, $35,500. 





William Monteith, superintendent of 
the Narragansett-Providence, R. I. 
district of the Metropolitan is suffering 
considerably from a nervous break- 
down and has been compelled to resign 
and retire from business entirely. His 
successor is S. M. Powell, formerly 
superintendent at Holyoke, Mass. 





F. D. Berkeley, assistant in the Wash- 
ington Heights (New York), branch Met- 
ropolitan has been promoted to a super- 
intendency and placed in charge of the 
Bay Ridge, L. I., district of the compa- 
ny. Mr. Berkeley is a conscientious, in- 
telligent worker who will win his way 
to a position among the leaders. 





Assistant Abraham Levy, of the 
Riverside-New York district of the Met- 
eae takes charge of the Bayonne, 
N. district as superintendent—a de- 
ek promotion. Mr. Levy succeeds 
Charles Sladden. 





Assistant T. J. Keefe of the Morrisa- 
nia-New York district of the Metropoli- 
tan has been promoted to a superin- 
tendency and placed in charge of the 
Williamsburg-Brooklyn district of the 
company, succeeding George Fash. 





The leading Ordinary 
Colonial Life are: L. Janson, Williams 
burgh; W. L. Griffin, Jersey City; J. 
Newman, Harlem; B. I. Bowen, West 
Philadelphia; J. Conley, Orange; J. Dur- 


writers of the 


UNDERWRITER. 


== 


land, Middletown; R. ‘alia Middle- 
town; W. Ray, Brooklyn; T. E. Miller, 
Williamsburgh; W. Baumgart, Pater 
son; H. C. Kline, Harlem; R. Frome! 
Newburgh; Geo. Salinger, Harrisburg: 
L. S. Brown, North Philadelphia; J. F. 
Condon, Long Branch. 





Second Vice-President Forrest F 


Dryden of the Prudential recently visit- 
Hoboken, | 


ed the Orange, Jersey City, 
West Hopoken and Bayonne (all of New 
Jersey) districts of the company, where 
enthusiastic meetings were held. 





Charles L. Applegate, superintendent 
of the Metropolitan at Dallas, Texas, 
has been transferred to a similar posi- 
tion in the Orange, N. J., district of the 
company, succeeding Superintendent 
Woodruff. 





T. F. Ringer, formerly assistant in 
the Malden, Mass., district of the Met- 
ropolitan has been promoted to a super- 
intendency and placed in charge of the 
Somerville, Mass., district, succeeding 
Superintendent Goodman, whose trans- 
fer is noted elsewhere. 





APPEAL TO BE TAKEN. 





United States Fidelity and Guaranty 
Objects to Paying Dudenhefer Loss. 





Dissatisfied with the result of the suit 
against it by the state of Louisiana, in 
which a jury gave judgment to the 
plaintiff for $20,000, 
fidelity bond held by the United States 
Fidelity and Guaranty Company of | 
Baltimore upon Ferdinand P. Duden- 
hefer, the defaulting state tax collector 
of Louisiana, the surety company will 


likely appeal the case to the Supreme | 


Court. Its management contends that 
the Louisiana officials were cognizant of 
the status of Dudenhefer’s affairs for 
two months before the matter was re- 
ported, and the company was thereby 
deprived of the protection it should 
have had. 





J. T. Ross, formerly president of the 
defunct Title Guaranty and Trust Com- 
pany, of Portland, Oregon, has been 
convicted of larceny of the funds of 
the State of Oregon. Prior to entering 
banking circles Ross was a Presby- 
terian clergyman. 





Frank V. Carlough has purchased the 
interest of James D. Smith in the New- 
ark, N. J., agency of Carlough & Smith 
and will continue the business under 
his own name with offices in the Union 
building, Clinton and Broad streets. 





Invade Connecticut. 


Three companies, the Eastern Fire, of 
Atlantic City, N. J.; Adirondack and 
the Lumber Fire, of New York City, 


have newly 
cut. 


been licensed in Connecti- 





JOHN HANCOCK 


Mutual 
Life Insurance Company of Boston 


Good Agency 
Apply to Home Office, 


Jontracts to Good Agents 
178 Devonshire St., 


Boston 


or to 


GEORGE L. STIMMEL 
General Agent 
220 Broadway, New York 


FRANCIS MARSH 
Mgr. for Eastern Mass. 
202 Devonshire St., Boston 


WHITE & FENWICK 
State Agents 


Union Bidg., 9 Clinton St., Newark, N. J 


The Company issues the best and most liberal forms of Life, Endowment and Term 
Policies, complying with the rigid requirements of the Massachusetts Laws. 











THE POLICYHOLDERS MUTUAL LIFE INSURANCE COMPANY 


OF PHILADELPHIA 


One of the most attractive and salable propositions for the agent, in A state of Pennsylvania. 


If you area ‘‘Live Wire”’ and want to connect with the squarest, easiest selling proposition in the state, ask for plans, addressing, 


F. L. SMART, INVESTMENT SALES AGENCY COMPANY, Real Estate Trust Building, Philadelphia, Penna. 


the amount of the | 


7 


RELIANCE LIFE 


—— (lS 


PITTSBURGH 
‘Policies That Can’t Be Beat 


Assets 
Over Two and One-Half 
llillions 


Exceptional opportunities for General 
| Agents in 


PENNSYLVANIA 


‘\OHIO, IOWA AND ALABAMA 


| 
| 


THE 
‘Inter-State Life 
| Assurance Company 


| 
| Has more than $1,100,000 in 
| ties deposited with the Auditor of State 
of the State of Indiana for the protection 
| of its policyholders. 
Has just issued new policies of great 
| attractive ness, carrying provisions which 
| GUARANTEE 
| Reduction of premiums annually 
Annual Loan and Cash Values. 
Automatic Extended Assurance, 
Paid-Up Assurance. 
Change of Beneficiary. 
Days of Grace. 
Valuable options of Increasing Assur- 
ance or Decreasing Cost. 
Payment in Installments 
Annuity. 





securi- 


or a8 a4 





Agents Wanted. 
Address the Company. 


Indianapolis, Ind. 





The Agent's Company. 


The Great 
Western Life 
Insurance Company 


KANSAS CITY, MO. 
a 


The most successful company 
in the world for its age. 


Cost and Protection 
Guaranteed. 

Every policy is signed by the 
InsuranceCommissioner and 
secured by a deposit of its 
full cash value with the 
State. 


Write for Information. 





Commercial Unien Assurance Company 
(Limite 
or cannon. 


PINE AND WILLIAM STS., NEW YORK CITY 
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This newspaper is owned and pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William street, New York City. B. 
F. Hadley, President; G. A. Watson, 
Secretary and Treasurer. The address 
of the officers is the office of this news- 
paper. Telephone 2497 John. 
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Editors. 
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Entered as second-class matter Jan- 
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SCURRILOUS LITERATURE. 


For several months a party has been 
the intention to publish a 
dedicated to certain life in- 
Probably by rea- 


advertising 
“magazine” 
surance companies. 
the indifference 
project in the way 


companies 


shown toward 
of patronage 
who were ex- 
pected to finance the affair, the initial 
to appear. 

that while 
“history” 


son of 
the 
from other 
number was late 
It is 


of 


noteworthy a great 
given— 
wcould care to 
com- 


unconsciously we pre- 


ancient is 


true 


deal 
whether 
the 
piler of this rot, 


or not few 


take time to ascertain—the 


sume, puts the stamp of approval upon 


one of the institutions as at present 
managed. No complaint is made as to 
its financial strength, method of deal- 
ing with claimants, policyholders, etc. 
In fact, after the much blowing 
trumpets which heralded its coming the 
publication referred to may safely be 


stamped as a farce. 
To the 
institutions let it 


of sterling, time-tried 
be 


was given. 


credit 
said that no adver- 
tising patronage Naturally 
then, the only source of revenue will be 
the field men. Can the representatives 
of any good life companies 
afford to make use of literature of this 


insurance 


nature? We think not. 

This would seem to be a very desira- 
ble channel for work on the part of the 
National Association of Life Underwrit- 
ers. The 
should take a decided stand against the 
distribution of literature, 
and thus close the door to a pernicious 


various local organizations 
scurrilous 


business. 





ILL EFFECT OF TWISTING. 


The April number of the Life Insur- 
ance Independent devotes considerable 
space to the subject of “Twisting,” one 
of the worst evils in the life insurance 
business. 

It is impossible to give the average 
solicitor leeway in this regard for the 
simple reason that the line will not be 
drawn where the transaction ceases to 
be one of profit to the policyholder— 
the chief benefit going to the man who 





We have a clear recollection of a 
man who visited our office and gave 
tangible evidence of having been “twist- 
ed” three times in the same company 
by the man who originally secured his 
application. Upon each occasion, the 
company chanced to have issued a 
“new and more advantageous policy,” 
but it was a remarkable coincidence that 
the change was suggested concurrent 
with the termination of the renewal pay- 
ment period. The solicitor might plead 
justification, but the plea never could 
be substantiated when all the facts 
were taken into consideration. 

In addition to working to the disad- 
vantage of the assured in many instan- 
ces, twisting shatters the confidence of 
the public in life insurance, making the 
policyholder suspicious, if not an ene- 
my, instead of a friend. 

Many business houses have adopted 
the motto “If you are dissatisfied, tell 
us. If you are satisfied, tell others.” 
Every policyholders should, and no 
doubt does, receive an opportunity to 
tell others of his faith in life insurance 
as a medium of protection. He would 
hardly do so if he had been subjected 
to a bombardment by some fellow who 
decried every institution excepting the 
one he was connected with. 





SAN FRANCISCO AGAIN. 


Telegraph reports from San Fran- 
cisco announce another good sized blaze 
resulting in the destruction of some 
fifteen stores and entailing a loss esti- 


mated variously from $200,000 to 
$400,000. 
Just because the City of the Golden 


Gate suffered from a disastrous earth- 
quake and conflagration, and incidental- 
ly inflicted the heaviest loss upon fire 
insurance companies ever sustained in 
a single fire, it is not expected that it 
will be immune from other losses. Com- 
panies do not expect a millenium of this 
kind; property owners do not. If the 
loss in the above-mentioned fire proves 
as heavy as given out in press dis- 
patches, it will knock a big hole into 
San Francisco premiums and add em. 
phasis to the fact that the fire insurance 
business is an extremely hazardous one. 





INSURANCE THAT INSURES. 


The instability of mutual fire insur- 
ance has been demonstrated upon nu- 
merous occasions, and not infrequently 
in a costly manner to the insured. 

The failure of several Pennsylvania 
mutuals—notably the Susquehanna and 
Iron City—not only robbed property 
owners of what was deemed adequate 
insurance protection, but also necessi- 
tated the payment of large sums to liqui- 
date accumulated liabilities. Courts con- 
strued that even though membership 
had not been held for several years 
prior to the failure, it was within the 
jurisdiction of the receiver to assess for 
liabilities outstanding at the time mem- 
bership was discontinued. 

The effect of the Chelsea conflagration 
upon mutual institutions is not likely to 
be forgotten for some time. One was 
compelled to reinsure its entire busi- 
ness, and another a good portion. 
Speaking editorially upon this subject, 
the Standard says: 





The policyholders of the mutual 
which has been obliged to retire from 
business after reinsuring them with a 
stock company are not likely to forget 
their object lesson, while the policy- 
holders of the other mutuals that were 
hard hit have been brought face to face 
with the fact that as members of these 
organizations they are liable at any time 
to be assessed for an amount equal to 
the premium on their insurance, if not 
for their full proportionate part of any 
losses and expenses incurred during 
their membership. On account of the 
loss of prestige a mutual suffers when it 
is obliged to levy an assessment, as well 
as the doubt such a levy throws on the 
financial stability of other mutuals, the 
most strenuous efforts have been made 
to avoid the assessment of members to 
meet Chelsea losses and with success, 
though the loss of prestige caused by 
the total reinsurance of one mutual and 
the partial reinsurance of another in the 
same stock company will probably be 
greater than would have been suffered 
through an assessment. Chelsea has also 
disposed of some other pet mutual argu- 
ments. Thus it has been the fashion 
for mutual underwriters to lay stress on 
the fact that a mutual has no capital 
stock on which dividends must be paid. 
But neither has it any capital stock for 
the protection of its policyholders. The 
former mutual policyholders whose 
property is now being protected by a 
stock company have been given a lively 
sense of the value of its capital from 
their standpoint aswell as from that of 
its stockholders. Again, the compara- 
tively small size of the mutuals has led 
to an attempt to minimize the value of 
ample resources, the value of which to 
a company and to its policyholders is be- 
ing nevertheless emphasized with each 
successive conflagration, Chelsea will 
confirm business men generally in their 
preference for fire insurance sold at 
fixed rates and ‘backed by ample re- 
sources. 

* * * * 


Cheap insurance may have some at- 
traction when it comes to paying pre- 
mums, but on this theory, why carry 
insurance at all? If 
sired, then a property owner can afford 
to accept nothing less than insurance 
that insures. The payment of small, or- 
dinary losses must not be used as a cri- 
terion. Ability to pay under all emer- 
gencies is the test to apply. 

As the business of mutuals is natur- 
ally restricted to limited, on home ter- 
ritory, we have in the Chelsea fire an- 
cther evidence of the need for a widely 
scattered, or average business. Confla- 
grations, as a rule, prove most disas- 
trous to the ambition of local institu- 
tions. Liabilities are congested and in 
case of large fires enormous losses must 
overwhelm local companies where there 
are to stockholders to rally to the sup- 
port, as was tne case in San Francisco 
and Baltimore. 

It is especially noteworthy that a 
stock company—the Royal—was select- 
ed to take over the reinsured business 
of the mutuals referred to, indicating 
that the managements knew where to 
look for unquestioned indemnity. 


is de- 


insurance 





Favor Home Company 


Under a state law saloon-keepers in 
Michigan must secure excise bonds from 
a home surety company. As the Michi- 
gan Bonding and Surety Company of De- 
troit is the only institution of its kind 


in the state its monopoly of the busi- 


ness is complete. 





Two small Arkansas fire companies 
are being examined by representatives 
of the Texas Insurance Department. 


May 7, 1908. 





OF PERSONAL INTEREST 








Accompanying Mr. Morton in his 
dash across country is H. L. Rosenfeld, 
“Assistant to the President” is the title 
Mr. Rosenfeld modestly carries around 
with him; but among the agents he is 
enthusiastically recognized as the com- 
pany’s Vitalizer, Energizer and Ageacy 
Organizer. Mr. Rosenfeld is a dynamo 
of nervous energy, a tireless engine for 
work, giving off an infectious enthusi- 
asm. He has the quick, snappy, con- 
vincing way of talking that belongs to 
those restless, ambitious fellows of 
ability, destined to be leaders of men. 
Still a young man, a great future is be- 
fore him. He has been connected with 
the Equitable Life since he was a boy 
down in Georgia. Decidedly, Mr. Rosen- 
feld is a big factor these days in the 
affairs of the Equitable Life—‘‘The 
Stroller” in “Insurance Report.” 


No one glancing at the youthful look- 
ing secretary of the Phenix, of Brooklyn, 
Charles F. Koster, would appreciate 
that he has been connected with the 
company for twenty-five years, and yet 
such is the case. Born in New York 
City near the close of 1867, Mr. Koster 
gained his first knowledge of insur- 
ance affairs as a boy in the Hoboken, 
N. J., agency of the Phenix in 1883. 
Shortly thereafter he secured a position 
at the company’s head office and from 
tnat time his progress was steadily up- 
ward. Clear-headed, tactful and always 
at it, success attended Secretary Koster 
simply because he compelled it. The 
good old Phenix is officered by an un- 
usually popular set of men, no one of 
whom, however, is held in higher re- 
gard by his associates than “Charley” 
Koster. 

Superintendent of Agencies W. B. 
Mauer, of the Ocean Accident, has 
transferred the accident and health de- 
partment of his company in Cleveland, 
Ohio, from Senator P. W. Ward to H. 
A. Glasgow, who for thirteen years has 
managed a similar department of the 
Pacific Mutual. Senator Ward will con- 
tinue to manage the liability business. 


Edson S. Lott, president of the 
United States Casualty Company is up 
in the Adirondacks enjoying a _ short 
vacation. Incidentally he is giving a 
few pointers in the art of angling to 
some friends whom he joined in the 
trip. 


D. C. McBeth, from the home office of 
the Metropolitan Surety Company, of 
New York, is in the West, arranging for 
a successor to Brown and Mann, of 
Kansas City, the former general agents 
of the corporation for Missouri, outside 
of St. Louis county, and all of Kansas. 


The Rochester German Fire, of Roch- 
ester, has engaged A. J. Barrett as the 
chief accountant. Mr. Barrett was at 
one time auditor for the Greenwich, and 
more recently has been assisting Re- 
ceiver Elsberg in winding up the affairs 
of the North German Fire, of this city. 


Jacob Chadeayne has been appointed 
manager of the Intermediate branch of 
the Ordinary department of the Metro- 
politan Life. 





“By Way of a Joke.” 


It is said that the new Assistant Chief 
Engineer of the Sag Harbor Volunteer 
fire department is very deaf; that he 
was in fact nominated as a joke because 
of his deafness. He took the nomina- 
tion seriously and was elected by a vote 
of 70 to 42. 

This seems like a most important 
matter to be treated as a joke. Good 
ears, eyes, strength and nerve are qual- 
ities which firemen should possess. 














May 7, 1908. 


FIRE INSURANCE DEPARTMENT 


WITHDRAWAL OF ALLEGHENY. 


President Gilliford Explains Surplus 
Reduction Under New York Ruling 
—Will Continue Business. 


Rumors have prevailed since the with- 
drawal of the Allegheny Fire Insurance 
Company from New York State, that 
it was a step preliminary to reinsuring 
the business of the company, and the 
Delaware of Philadelphia was named 
as the reinsurer. While not entering 
into the subject of the rumor, President 
R. H. Gilliford in a letter to Insurance 
World gives an insight into the reason 
why the company left this state. He 
says: 

“The Allegheny’s capital of $200,000 
is unimpaired and our surplus April 30 
is about $25,000 and our total assets 
over $350,000. 

“The assets of the Allegheny are prin- 
cipally invested in first mortgages on 
improved real estate in Allegheny 
county, Pa., which are of absolute face 
value. 

“The decrease in our surplus was oc- 
casioned mainly by the company writ- 
ing an unusually large proportion of 
three and five year business. More than 
one-half of the premiums on our books 
at the close of 1907 was such term 
business and the reinsurance reserve 
had increased from $80,000 to $101,000, 
during the year 1907, a part of which 
increase necessarily came out of the 
surplus. Also the Allegheny had rein- 
surances with thoroughly reliable com- 
panies not doing business in New York 
State to the amount of about $5,000 in 
premiums for which no credit was given 
by the New York department. In this 
way the surplus as figured by the New 


York department showed very much 
lower than our actual surplus. 

“Steps are now being taken to.ma- 
terially increase the Allegheny’s sur- 
plus. We have engaged an expert in- 
surance accountant until recently con- 
nected with an Eastern fire insurance 
company who will take charge of our 
books on Monday, May 4. The loss 


ratio of the Allegheny for the first four 


months of 1908 has been 54 6-10 per 
cent., which is exceptionally good for 
that part of the year. 

“The Allegheny will maintain its 


capital unimpaired and will maintain a 
fairly good surplus in the future and 
will continue in business and will con- 
tinue its reputation for the prompt pay- 
ment of all losses.” 


FINAL ADJUSTMENT REACHED. 
Interesting Review of the Particulars of 
the Settlement—Fire a Memor- 
able One. 





Final adjustment of the loss of the 
Parker Building, 223 to 231 Fourth av- 
enue, and running through to 100 East 
19th street, this city, was reached sev- 
eral days ago. The award is $369,000, 
on a sound value of $564,243, above 
foundation. The insurance involved ag- 
gregates $600,000. 

Willis O. Robb, secretary of the Com- 
mittee on Losses and Adjustments of 
the New York Board, reviewed thus in- 
terestingly the history of thesettlement: 

“The fire seems to have started in the 
sixth floor premises of the Detmar 
Woolen Company, extending throughout 
the building, and practically destroying 
its contents. Upon the completion of 
the investigations now under way, a 
full report on the fire and its attending 
circumstances will be made by this 
Board. As the result of a conference 
between the adjusters and the repre- 
sentative of Mr. Wallace, the latter ap- 
pointed his architect, D. Everett Waid, 
of Waid & Willauer, to act as his repre- 
sentative on the Board of Survey called 
for by the Building Department, and Mr. 
Waid succeeded in having the require- 
ments of that ‘board limited to the ad- 
mittedly necessary work, stated in gen- 
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eral terms not likely to be applied in a 
troublesome way. For the purpose of 
doing the immediate work of demolition 
called for by this survey, the owner, 
with the concurrence of the adjusters, 
employed Mr. J. W. Clark to act under 
the direction of Architect Waid, the lat- 
ter to keep track of the work done and 
to certify to the amount of cost therof, 
and Mr. Clark’s compensation to be 
10 per cent. of the audited and approved 
payments made by him for labor and 
materials. These arrangements having 
been made at the suggestion of the 
brokers, Messrs. Dutcher & Edmister, 
individual estimates were waived on 
both sides, and an appraisal at once en- 
terd into, Mr. Chas. R. Hedden repre- 
senting the insured, and Mr. Charles 
T. Wills the insurance companies, these 
two selecting Mr. Otto Eidlitz as um- 
pire. It is probable that three more com- 
petent experts for the work in hand 
could not have been found in New York. 
By agreement the appraisers left out of 
account entirely the work to be done by 
Mr. Clark under Mr. Waid’s supervision 
except to determine to what extent the 
fire-proofing and similar material must 
be taken out, and limited their award to 
the cost of reconstructing the building 
after all the work done by Mr. Clark, or 
estimated as still requiring to be done 
before reconstruction could begin, had 
been eliminated. Their award signed on 
April 3 fixed sound value at $564,243 and 
loss at $306,235, this note being ap 
pended: 

“*This award does not include the 
demolition or removal of 175,000 feet of 
arches, nor removal of any rubbish now 
on the premises, nor the cost of any 
work performed or materials furnished 
on the premises since the fire.’ 

“At the request of this committee, 
Architect Waid has very kindly zone 
through the figures of the appraisers 
and umpire and made the following 
classification of sound value and loss 
on the various constituent elements of 
the building: 


Carpenter work, hard- Sound 

ware, painting and Value Loss 

Seer $88,249 $84,000 
ee ee 21,298 1,125 
Electric wiring and 

equipment ........ 20.000 9,500 
Electric light fixtures 1.500 1,500 
ee 22,500 14,500 
Fireproofiing, floor 

arches and _parti- 

ROT eee 44,502 40,182 
CO ae ee 15,151 9,000 
Insurance ........... 1,500 1,500 


SO) SE eas Gach cis 
Mason work and brick 


131,000 31,500 


work,, including 

| ie 95,154 23,966 
Marble tile and _ter- 

eee 11,931 10,750 
go) 27,713 27,713 
PRE fuesiedewsawe 11,00¢ 9,200 
Roofing and _— sheet 

metal work ....... 7,650 7,000 
TOTTE COUR ccsciciacs 13,800 3,960 
General contractor's 

profit and architect’s 

OP. woxeucaedce b<es 51,295 27,839 


$306,23 
Cost removing debris, 
including iron work, 
floor arches, parti- 
tions, etc., and also 
including shoring, 
bracing, etc., to 
make the building 
safe previous to re- 

construction 62,765 


Total $564,243 $369,000 


Through failure to comply with the 
law compelling the removal of all brush 
and other inflammable material from its 
lines, the Long Island Railway Company 
must pay $120,000, as damages caused 
by fires along its route. 





Company Officers as a Rule Opposed to 
increasing Commissions in oOutn. 


Aithough the company executives 
lInemvers Of Lhe speciai Committee COlL- 
pluerlng Lhe Cuulluissiou quesllOn 1L Lite 
puUuLn, are very guarded 1n talking upou 
Lhe suuject, il ls genmeraliy undersiwou 
nat the majormwy selbument 15 Opposeu 
wo any aepaituie Irom present lines, lm 
WDICD Aaliucuue Lucey Wii Lave toe sup- 
port OL ie sarge percentage Of luau- 
aging unuerwrier:S velonging lo ile 
astern Uulon. the committee has 
nol yel been avie to arrive al a definite 
CONCiUSIOD as Lu Loe Lature OL 1L8 report, 
puL must av so belore the 21th inst., 
at whicn time tne South Mastern Lari 
Association convenes. ihe May gatner- 
ing OL the Husvern Union takes piace on 
Lhe ZSUD INSl., and DOL a few OF iis Meln- 
pers will likely be al Atlantic Cily. 

Assured ou: the relusai OL COjwpany 
managers to entertain the payment Of 
ten per cenl. contingent im aadilion lw 
ithe Mat 15 per Cent. Commission, agelts 
in une SOucn are now tavoring a flat 
12% per cent. and a 124% per Cent. Con- 
Lingeul, alu Wii likely urge SUCH a Scale 
Qu wie oor of the S. E. 14. A. Meeting 
i give an Opportunity. 





PLAINFIELD’S FIRE CHIEF. 





T. O. Doane Celebrates Twentieth Anni- 
versary aS Mead of Department—A 
p.t or History. 


T. O. Doane, head of the Plainfield, 
N. J., fire department celebrated his 
twentieth anniversary as Chief on Fri- 
day of last week. Thirty-eight years 
ago, or in 1870, he was second assistant 
chief, at which time the bre department 
was under a soard of Fire Commission- 
ers elected by property owners. The 
department was maintained by a pri 
vate tax. ; 

The tirst step toward ownership of 
the nre department by the city was in 
1887, resulung from a man retusing to 
pay his fire tax. in order to collect it, 
nis horse and buggy was seized, but he 
replevined the rig and carried the case 
to the courts. ‘here it was declared 
that the method of collecting fire tax 
Was unconstitutional, because taxpay- 
ers were assessed for maintenance of 
a department which could cover only 
part of city and borough with its pro 
tection. When the department found 
itself without funds from a tax, the next 
step was to turn the equipment over to 
the city. Mr. Doane was then made 
Chief. He has been a stanch advocate 
of adequate protection against fire and 
for fighting same when it has com- 
menced, although his suggestions are 
not always heeded. 





AGENCY CHANGES AT ALBANY. 





The mechanics of Philadelphia has 
transferred its local agency trom E. J. 
Dingnum to Lash and Dorwaldt. 


Russell and Son have been given the 
representation for the North State Fire 
of Greensboro, N. C. 





The Reliance of Philadelphia, former- 
ly with H. S. Bull, has replaced its 
agency with McElroy and Hahn. 





STUNG ON APPRAISAL. 


Companies Get a Disagreeable Surprise 
on Buffalo Courier Loss. 





Companies interested in the loss of 
the Courier Company, of Buffalo, hai 
the disagreeable experience of having 
the assured awarded $30,000 more under 
appraisal than he had claimed direci. 
The loss occurred some time ago and 
its settlement has been tedious. Under 
total insurance of $487,750, the assured 
put in a claim for $150,000. Deeming 
this sum excessive the insurance men 
insisted upon an appraisal. The repre 
sentative of the assured, after examin- 
ing the damaged goods and building, 


9 


awarded him $180,000 as damages, 
which figures the umpire promptly con- 
firmed. ihis proceeding was so remark- 
able that a meeting of the companies 
Was Called Lo see wual had best be done 
in the premises. meantime one of the 
companies has intimated its purpose to 
pay in accord with the terms of the ap- 
praisal. 





MEMBERSHIP INCREASED. 


Boards of Oakland and Los Angeles 
Jo.n Locai Agents Association. 


The Oakland and Los Angeles (Cal.) 
local boards have joined the National 
Association of Local Fire Insurance 
Agents which adds about 200 to the 
membership of the organization. This 
action brings into afhliation the two 
strongest boards on the Pacific Coast. 
As the National Association has indi- 
vidual members at various other points 
in California, it is believed that a State 
association may soon be formed. 





German-American Moves Into 
New Building—Occupies 
Fiours. 


its Fine 
Four 





Its handsome new building at the 
junction of Liberty street and Maiden 


Lane, being compieted, the German- 
American Insurance Company is now 
comfortably located therein. It occu- 


pies four floors, and by arrangement 
with tenants of certain other floors, can 
secure space now rented at the expira- 
tion of stated periods, if it so desires. 

The building is one of the most attrac. 
tive office structures downtown, and is a 
decided accession to the fire insurance 
district. 





Heavy Losses Break Mississippi Co. 





Excessive losses and inability to make 
collections is responsible for the failure 
of the Mississippi Home Insurance Com- 
pany, of Vicksburg, which recently went 
into the hands of a receiver. 

The concern was organized in 1885, 
and at the close of 1907 reported gross 
assets Of $268,082; reserve of $118,140. 
and a net surplus of $7,901. The net 
premiums for the year were $177,486. 
$128,607 was paid for losses and $74,577 
for expenses. 


Fire At San Francisco. 





A fire which started in the Mentone 
restaurant on Geary street Monday 
night, destroyed fifteen stores in the 
block bounded by Market, Geary, Kear- 
ney and Grant avenue. The loss is 
estimated at $400,000. A branch store 


ot S. N. Wood & Co. was gutted. The 
Waterman fountain pen store, the Lundy 
jewelry store, the Market street restau- 
rant, the J. J. Gildea Clothing Company, 
the United Cigar Stores branch, Wich- 
mans candy store, the Royal Shoe Com- 
pany’s store, and Fisher’s haberdashery 
were among the sufferers. 





Fire Protection for 
New Jersey. 


Better Irvington, 





Once the plans now in process of 
execution for improving the fire pro- 
tective facilities of Irvington, N. J., 
shall have been completed, the town 
will be in good shape from this stand- 
point. Four new alarm boxes will be 
installed; a storage battery system se- 
cured and a site purchased for a new 
firehouse in the factory district on 
Enterprise Hill 





In honor of F. Daniell, assistant sec- 
retary of the Royal Exchange Assurance, 
who has been visiting in this country 
for several weeks past, Willard S. 
Brown, the metropolitan representative 
of the corporation, gave a dinner at his 
city residence on Monday night, at 
which a number of company officials 
were present. 
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RULES ON NEW STATUTE. 
Counsel interprets Coinsurance Law of 
Michigan—Application Not Needed 

for Endorsement. 

An important « question in connection 
with the present coinsurance laws in 
Michigan has been ruled upon, says the 
“Journal of Commerce and Commercial 
Bulletin,’ thus setting at rest insurance 
companies, local agents and insurers in 
that State. The question having been 
asked whether, under the present laws 
relating to coinsurance, the statutcry 
form, if attached to a policy, would be 
invalidated when a new policy form is 
substituted without specific reference 
to the coinsurance clause being made 
therein, and whether such a reference 
would properly continue the clause in 
force, or whether it would be required 
that the work of securing written appli- 
cation signed by the assured be gone 
through every time a new policy form is 
substituted, the governing committee 
submitted the matter to counsel and his 
opinion is as follows: 

First—Where the policy is assigned, 
the assignee should make an application 
requesting the coinsurance clause, over 
his own signature, for the courts have 
held that an assignment of a policy con- 
stitutes a new contract with the assig- 
nee, 

Second—Where the form in 
changed in such a way as to 
other property which was not consid- 
ered covered by the original policy, for 
instance, where a policy is changed 
from a specific to a general form, in- 
cluding additional property to that orig- 


policy is 
include 


inally insured, then, in my judgment, a 
request for the coinsurance clause, 
signed by the assured, is necessary. 
Third—Where the location of the 
property is changed and an endorse- 
ment is made on the policy covering in 


the new location, then I would regard it 
as much safer to take a new application 
with a request from the assured for the 
coinsurance clause. 

I am clearly of the opinion, 
that where a mere endorsement, 


however, 
such as 


a permit for vacancy, or placing upon 
the policy a lig htning clause, Or an en- 
dorsement permitting a manufacturing 


establishment to be run at night or 
mitting other insurance, or any endorse- 
ment of that character is made, that no 
new application or new request for the 
coinsurance clause would be required. 
In other words, I am of the opinion 


per- 


that where a = in the form un- 
der which property is covered that was 
not covered ‘by the original policy or 
property is covered in a different loca 
tion from: that covered by the original 
policy, or where an assignment is made 
of the policy to a new owner, then in 
these cases the new application is re- 
quired. But a mere endorsement or per- 
mit such as I have indicated above 
would not require a new application or 
request signed by assured for the co- 
insurance clause 





Names Western Conference Committee. 

President Offenhauser, of the National 
Association of Local Fire Insurance 
Agents, has named as members of the 
Western Conference Committee the fol- 
lowing: Clarence Pellet (chairman), 
Chicago; E. B. Case, Chicago: C. B. 
Weil, Milwaukee; Charles W. Bryson, 
Columbus, and B. F. Kauffman, Des 
Moines. The committee will deal with 
matters in the Western Union territory. 





Susceptibility of Phonographic Records 
to Damage by Water. 


susceptibility of 
records to water damage was demon- 
strated in the recent fire at Knoxville, 
Tenn, where a loss of 50 per cent. was 
paid on a stock of these goods, in a case 
where the fire was extinguished within 
a few minutes after being re ached by 
the fire department, says the “Insurance 


The phonographic 


Herald.” In the opinion of the adjust- 100 WILLIAM STREET - 


THE EASTERN 


eis the poor judgment of the department 
was also shown in the handling of this 
fire, water being used in such manner as 
to seriously and unnecessarily damage 
the stock of phonographic records which 
were on the first floor of the building 
while the fire originated and was con- 
fined to the basement. 

The manager of a phonographic sup- 
ply house in Atlanta declares that water 
alone would not injure wax records an-l 
that there must have been some other 
cause for the damage. He can undev- 
stand how the records could be broken 
if knocked about by a stream of water 


but not the actual damage from the 
water itself. 
NEW INSURANCE FIRM. 


Balsbaugh and Shaffner Open Office in 
Union Trust Building. 


Clyde B. 
partner- 


Balsbaugh and 
Shaffner, who have tormed a 
ship for the purpose of conducting an 
insurance and real estate business un- 
der the name of Balsbaugh and Shaff- 
ner, have opened offices on the fifth 
floor of the Union Trust building, Har- 
risburg. 

Mr. Balsbaugh has been in the insur- 
ance business for over a score and Mr 
Shaffner for twelve years and until re- 
cently was the general contract agent 
of the Pennsylvania Telephone Compa- 
ny. Both gentlemen are very well 
known in Harrisburg and throughout 
Central Pennsylvania and have many 
friends. 


Hiram W. 


FIRE BOAT FOR NEWARK. 


Commissioners of the City Seek In- 
creased Protection for Water Front. 


Included in the present year’s budget 


of the Newark, N. J., fire department 
is provision for a fire boat. If the sum 
asked for be allowed, the order for a 


boat will be given promptly, and the in- 
creased protection afforded through the 
addition of so valuable an auxiliary, se- 
cured as speedily as possible. 





William Law- 
under arrest 


of arson, 
N. J., i 


On the charge 
son, of Monroe, 
awaiting trial. 


UNDERWRITER. 


NEW JERSEY MEETING. 
Local Agents to Meet in Trenton 
May 14. 
The annual meeting of the New Jer 
sey Association of Local Fire Insurance 
Agents will be held at Trenton, May 14, 


in the office of the Standard Fire Insur- | 
Secretary Wright ex- | 


ance Company. 
pects the meeting to be well attended 
and interesting to those present. 





Better Fire Protection for Orange. 


An amount of money sufficient to put 
the Orange, N. J., fire department upon 
a far more efficient basis than at pre- 
sent, was voted at the latest meeting 
of the city council. 

On or about June first a new hook 
and ladder company will be located in 
the Orange Valley section of the city. 





Special Agent for Aetna in West 
Virginia. 
Gordon G. Long, for the past five 


years special agent for the Lohmeyer- } 


Goshorn-Paterson General Agency at 
Charleston,W. Va., has been appointed 
special agent to represent the Aetna in 
West Virginia, his service to commence 
May 4 


Back in New York. 


After an absence of several 
from New York, the American Fire of 
Philadelphia, is once 
the Empire State, having been admitted | 
here several days ago. 





Arkansas State Agency. 


Banks and Company, of Fordyce, have 
been appointed Arkansas State agents 
of the Hanover Fire Insurance Com- 
pany. 


After serving creditably as the East- 
erm Pennsylvania and New Jersey 
special agent of the Union Insurance 
Company and the Insurance 
of the State of Pennsylvania, J. Y. 
Macorachy 
phia, 


ency for both corporations. 


May 7, 1908. 


WESTERN 
ASSURANCE CO. 


of Toronto, Canada 


FIRE AND MARINE 


UNITED STATES BRANCH 
January 1. 1908. 
Asset-. 
Su plus in U. S. 
HON. GEO. A. COX, 
President. 


- $2,313,222 
584,137 


W. R. BROCK, 
Vice-President 
W. B. MEIKLE, General Manager. 











years | 


more licensed in| 


Years of continued progress, 
promptness, accuracy, modern 
methods have established a 
reputation irreproachable for 


the Local Fire 
Agency offices of 


FRED. S. JAMES & CO. 
No connection at all—simply 
cause and effect. 
173 La Salle Street, 
84 William Street, - - 


Insurance 


Chicago, lil. 
New York. 














Company | 


has been called to Philadel. | 
and given the agency superintend- | 





FIRE ASSOCIATION 


Office: 
Organized 1817 
Casi: Capital, $500,000, 

E. C. Irwin, Pres. 


R.N. Kelly, Jr., 


PHILADELPHIA TF 
Company’s Building, 407-409 Walnut St. 
Incorporated 1820. 
Assets, $7,301,261.56. 
Zs he. 
M. G. Garrigues, Sec. and Treas. 
Asst. Sec. and T'reas. 


OF 





A 





Charter Pepetual. 


Conderman, Vice-Pres, 


1817 








ORGANIZED 1865. 


Virginia State Insurance Co., 


Eee ee Pe eT $887,903.00 


GEO. L, CHRISTIAN, Pres. 


Of Richmond 





317,975.00 


ROBERT LECKY, Jr., V. Pres. & Secy 





WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 
REPRESENTING 
ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANGE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
NORTHERN INSURANCE CO,., of New York. 
PITTSBURG UNDERWRITERS, of Pennsylvania. 
WESTERN en INSURANCE GO., of Ohio. 


New York. 
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Fire and Life 
Insurance Co. 
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MORRIS L, DUNCAN, United States Mgr 
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Freeholders Ins. Co., Topeka, Kans. 


Travelers Fire Ins. Co., of Pine Bluff, 
Ark. 
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THE EASTERN 


ADVICE TO BUYERS OF FIRE INSURANCE. 


F. W. Standart, Before the Denver Credit Men's Assoc iation, April 14. 


In my experience as a merchant and 
an insurance man, I do not know of any- 
thing which the average merchant buys 
te which he gives as little thought as he 
does his insurance policy, and, after it 
is bought, to which he gives as little at- 
tention. 

Read Your Policy. 

The policy is a contract pure and sim- 
ple. It may involve the collection of a 
large amount of money. It should be 
looked upon in that light, and should be 
read, studied and treated accordingly. 

Who would enter into a contract re- 
garding the purchase of merchandise in- 
volving $1,000, $10,000, $100,000 or more 
without reading it and, at least, at- 
tempting to understand its conditions? 
Does the average man do this with his 
policy of insurance? I think not. In- 
stead, he gays he relies upon the agent 
with whom he places the business. Well 
and good, if he does business with one 


agent; but if he does business with 
more, he has no one to depend upon for 
the contents of his contract. And fur- 


ther, no agent can be as familiar with 
the conditions of his risk as he is him- 
self. 

The policy is in two parts: The print- 
ed portion and the form. Almost with- 
out exception the better class of com- 
panies use what is known as the New 
York Standard Policy. This is a lengthy 
contract and contains many conditions, 
and the assured could well afford to take 
the time once a year to read these condi- 
tions and see if he is violating them in 
the conduct of his business. 

There has been some discussion re- 
cently as to whether this portion of the 
contract could not be shortened and 
some of its conditions and restrictions 
eliminated, and, at the same time, afford 
companies proper safeguards. I be- 
lieve that it could be shortened and im- 
proved without injury to the companies. 
But this is a matter for the companies to 


the 


handle, and I believe they will. It would 
involve legislation, and 1 dot not 
think the time is now ripe for the in- 


suring public to attempt to reform the 

insurance business in this respect. 
Things That Invalidate Policies, 
How many of you know that the fol- 


lowing items are not covered by your 
policy unless specifically mentioned: 
Awnings, bullion, casts, curiosities, 


drawings, dies, implements, jewels, man- 
uscripts, medals, models, patterns, pic- 
tures, scientific apparatus signs, store or 
office furniture or fixtures, sculpture, 
tools or property held on storage or for 
repairs? 

Let me call your attention to a few 
other important conditions that may 
invalidate your policy. If a manufactur- 
ing establishment, it can be operated in 
whole or in part at night later than 
ten o'clock, or if it cease to be operated 
for more than ten consecutive days; or 
if the interest of the assured be other 
than unconditional and sole ownership; 
or if the subject of insurance be a build- 
ing on ground not owned by the assured 
in fee simple; if personal property and 
it is or becomes encumbered by a chat- 
tel mortgage, or if in the knowledge of 
the assured foreclosure proceedings be 
commenced; or if any change other than 
the death of the assured takes place in 
the interest or title to the property in- 
sured. Some of these matters have been 
taken care of in the forms of your poli- 
cies—but have you ever read one of the 
forms to see if yours are correct? 

Have you ever told your insurance 
agent what you keep on your premises? 
Do you have any benzine, benzole, dy- 
namite, ether, fireworks, gasoline, greek 
fire, gunpowder, naptha, nitro-glycerine 
or other explosives, phosphorus or pe- 
troleum or any of its products of greater 
inflammability than kerosene oil of the 
United States Standard? If you have, 


see that you have proper permission in 
your form. 

Don’t overlook the fact that your 
policy is void if a building be vacant or 
unoccupied for over ten days, or if you 
have other insurance. 

The items that I have referred to are 
all in the printed part of the policy and 
rarely read ‘by the assured. I have, 
therefore, called them to your attention. 
The companies are ready and willing to 
waive many of these conditions and 
restrictions. It can be easily done by 
having the form attached to your policy 
properly worded; but it should be done 
before you have a fire. 


Importance of Concurrent Forms. 

Do the forms of your policies all read 
exactly alike—in other words, are they 
concurrent? They should be. One of 
the greatest difficulties adjusters meet 
with is that of non-concurrent policies. 
I know that it is the aim and intent of 
all reputable companies to fully indem- 
nify. And the troubles of adjusters are 
increased by the neglect of the assured 
in not understanding or attending to the 
matters I have mentioned. If a con- 
cern is carrying five or ten or more 
policies covering the same property, 1 
strongly recommend that the policy 
forms be printed so as to avoid errors. 

Again, I have known of many cases 
where the assured divides his business 


among several agents and tells one 
agent about some change in the risk, 
~ecessitating a change in the form, and 


this agent changes the policies that he 
has issued but fails to have all of the 
policies on the risk changed. Of course, 
‘this would not occur if the assured gave 
his entire business to one agency. Most 
large insurers feel that their interests 
are more carefully looked after if they 
give their insurance business to one 
agent, and there is no question but such 
is the case. 
The Principle of Co-Insurance. 

A word about the co-insurance clause. 
This is rarely fully understood until one 
has a fire, and yet it is very simple. 
Many persons think that the 80 per cent. 
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co-insurance clause, for instance, means 
that the company will pay only 80 per 
cent. of any loss, or that the assured 
may Only insure for 80 per cent. This is 
not so. “Lhe insurance pays the entire 
loss, but under certain conditions the | 


assured assumes part of the 


and thus becomes a co-insurer. You are 


at liberty to carry insurance to the ful) 
value, if you desire. Let me illustrate 
the 80 per cent. co-insurance clause. The 
cash value of the property at the time 
of the fire is the important point, and 


this I will touch upon later. 

The value of a stock of merchandise 
at the time of the fire is, say, $10,000; 
you agree to carry 80 per cent. or $8,000 
but you only have $5,000 insurance and 
the loss or damage by fire is, say, $4,000. 
Having cnly $5,000 insurance instead of 
the $8,000 that you agree to carry, you 
are short $3,000 or three-eighths, and 
you, therefore, will have to stand three- 
eighths of the loss, or $1,500 yourself 
and the companies would pay you $2,500 
instead of $4,000. 

Another example 
co-insurance clause: 


of the 80 per cent 


Value of property at time of fire. $10,000 
Insurance required:............ 8,001 
Insurance carried .........sce0. 8,000 
Ge WT Shi nawnedabewesw<enes 4,000 

Here the required amount of insur- 
ance is carried, and the companies will 
pay the entire amount of loss. The 
clause has no effect when the insurance 
carried is equal to or more than the 
percentage called for in the policy. It 


has no effect when the loss equals or 
exceeds the percentage stated in the 
co-insurance clause. When the loss and 
insurance both are less than the per 
centage stipulated, you become a con- 
tributor to your own loss. 

In Denver all rates on mercantile 
risks, buildings and contents and moat 
manufacturing risks are rated with a 
fifty per cent. co-insurance clause. 

Deductions are allowed from these 
ratings for other co-insurance as fol- 
lows: 

On On 

Buildings, Contents 

Per Cent Per Cent 

For 80 p. c. clause deduct 15 10 

For 90 p. c. clause deduct 20 15 
To waive the co-insur- 
ance clause add to the 

50 DE TD 6:6 4.6.08 6:05-% 25 25 


From “Insurance Report.’ 


insurance | 





Established 1836. 


Richmond Ins. Co. of New York 


$285,228.70 


Surplus to Policyholders. . 


JOHN E. KING, GENERAL AGENT, 


84 WILLIAM STREET, 


NEW YORK | 





C. K. Hottoway, Pres. 


W.S. Bennett, V. Pree. 


O. G. Parxer, Treas. 0. P. Conway, Sec’y 


Capital Eastern Departm't 
$200,000.00 W A\ \ A A\ | A’ o. $4 William st., 

Net Surplus New York 
Whilden & Han- 

$143,485.00 cock, Mers. 
Surplus to Policy FIRE INSURANC CO. Western De ~partm’t 
Holders No. = a Salle St. 
$399,485.00 OF WASHINGTON. H.W. C a Mer. 


Correspondence solicited for representation at all points where not represented. 
Strictly an agency Company. 





FEDERAL INSURANCE CO. 


OF NEW 


JERSEY. 


CHUBB & SON, Managers, 5 and 7 So. William Street, N. Y. City 
ISSUES THE BEST CONTRACTS COVERING 


I sos va seesacosi.cucsceee.. } 
TOURIST FLOATER............. .... 

(Domestic and Foreign)........ 
SALESMEN’S SAMPLES........... 
MERCHANDISE IN TRANSIT.... 


MARINE (CARCO)..................... 
(Export and Import) 





INSURANCE 


CORRESPONDENCE SOLICITED WITH LOCAL AGENTS AND BROKERS. 


946,042.94 | | 


| The Leading Fire Insurance Company 


of America. 








WM. B. CLARK, President. 
W. H. King, Vice-President. 
Henry E. Rees, Secretary. 

| Assistant Secretaries. 


| A. N. Williams, E. J. Sloan, 
E. 8. Allen, Guy E. Beardsley, 
W. F. Whittelsey, Jr., ‘‘ Marine” 


PHENIX 


INSURANCE 
‘COMPANY 


OF BROOKLYN, N. Y. 








No. 68 WILLIAM ST., 
New York. 
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Northern Assurance Co. 


U. S, Statement as of Jan. 1, 1908. 
Admitted Cash Assets..... $4,592,630 
All Liabilities, incl. Res’rves 3,257,435 


| Net Surplus in U. S $1,335,195 





Eastern and Southern Departments 
Company’s Building, 
38 Pine Street, New York. 
GEORGD W. BABB, Manager. 
T. A. RALSTON, Sub-Manager. 
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“ eecteeas " 
3S Vi f Confl tion-S Chel 
ome Views oO onflagration -Swept elsea. 

INCEDIARISTS AGAIN BUSY. and frame, throughout the United States of man’s effectiveness in coping with individual risks by installing sprinkl rs. 
(Continued from page 1.) which can be as easily swept by flames them has been reached. etc., but we have to a very large extent 
funds, meant inability to secure proper as was Chelsea. We have probably “Construction is shoddy, unbroken ,; . ae F ages eR 
: , 4 y; ignored the sweeping fire of conflagra 

fire-fighting apparatus. underestimated the rate that should be areas are growing increasingly large, 


In order to prevent a repetition of charged for the conflagration hazard. and height and density is increasing, all vtanay hazard. In Europe every oe aution 
these conditions, a bill has been intro- Conflagrations are going to be more and of which means an increased number of is taken to prevent sweeping fires 
duced in the Legislature of Massachu- more frequent. The factors favoring conflagrations. We have progressed in Buildings are low, areas are broken and 
setts providing for the appointment of them are increasing, whereas the limit this country in the matter of protecting construction is good. We must learn to 
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Looking East From Bellingham Hill. Showing City Hall and Rose Church. Looking South From Bellingham Hill. 


a commission of five men to administer do the same, and until we do conflagra 
the affairs of Chelsea. It has the sup- tions must be expected.” 

port of the Mayor and business inter- 
ests, but is opposed by the political 
ring. Yet it is believed that this is 
the only way the city can be re-estab- 
lished. 





Reinsures a Mutual. 


Following the example set by the C 
zens Mutual of Boston, the Cambri 
Mutual of Cambridge last Thursday 
concluded to quit business after rein 
suring all of its lines with the R« 
of Liverpool. The business thus secure 
by the British corporation aggrega 
$17,000,000, and is of very exceptiona 
quality. Competition for the reins 
ance was decidedly spirited, but Fic 
and Cowles carried off the priz 


Adjustments Satisfactory. 

Little trouble was experienced in ad 
justing losses. The jockeying for po 
sition which predominated at San Fran 
cisco was entirely missing. No com 
pany seemed anxious to take advantage 
of another. The National of Hartford 
paid its losses in gold. Few of the com- 
panies used the columns of the daily 
papers to herald their work of settling 
claims. 

All told, some $9,000,000 or over will 
be contributed by fire insurance com- 
panies to rebuild the stricken cit 
which was practically wiped out as 


shown by photographic views of the 
ruins h 











Dating from May first James W 
Powell, of Louisville, recently special 
agent in Kentucky, Tennessee and other 
Southern states for the Southern of 
New Orleans and the Guardian of Penn 
ven herewith sylvania, has had entire charge of the 
A leading cor flagration expert in re- loss departments of the two companies 
g on Chelsea says: and will generally supervise the under 

. Pumping Station Upon Which Chelsea Depended For Its Water Supply. writing branch. 




















re are numerous districts, brick 
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Looking From Pearl Street to Broadway. Showing Chelsea Savings Bank Build- Looking West From Bellingham Hill. 
ing, Which Formed the First Break in the Fire. 
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CASUALTY AND 


THE EASTERN 


SURETY HAPPENINGS 





WERE ROYALLY ENTERTAINED. 


AGENTS HAVE CAPITAL TIME. 
Prize Winning Representatives of Mary- 
land Casualty Company Thoroughly 
Enjoy Themselves. 


Nearly one hundred strong, the resi- 
dent managers, general agents and dis- 
trict representatives of the Maryland 
Casualty Company, who had qualified in 
a special business-getting contest, were 
in Baltimore on Friday,and Saturday of 
last week, as guests of the corporation, 
and participated in the celebration of 
its tenth anniversary. 

For weeks a committee, or several 
committees rather, from the Maryland 
Casualty office, had been busy arranging 
a programme of entertainment, and the 
work, cleverly conceived, was carried 
out without ‘hitch or untoward incident 
of any kind. The officers and directors 
of the company vied with one another 
in the endeavor to make the visit of the 
strangers a memorable one, and well 
did they succeed. Those privileged to 
have been in the Monumental City and 
to have partaken of the hospitality of 
the Maryland Casualty Company, are 
not likely soon to forget it, and it will 

surprising indeed if the esprit de 
corps, already marked among the agents 
of the institution, be not greatly 
strengthened as a consequence of the 
treatment accorded them so recently. 

Several of the agents were accom- 
panied by their respective wives and 
daughters, a fact that added not a little 
to the life and general enjoyment of the 
occasion. Although a trifle cool, the 
weather was clear and permitted of 
one’s going about with comfort, which 
was doubly appreciated during the out 
door proceedings. 

Awarding the Prizes. 

Following a reception to the agents 
by President Stone and the directors of 
the Maryland Casualty, prizes wer 
awarded to those whose work was of ex 
ceptional merit. The blue ribbon was 
carried off by W. C. Mulvey, resident 
manager at New York. Handling the 
most productive territory in the country 
Mr. Mulvey has made the most of it, 
and despite the keen competition al 
ways obtaining in the metropolis, the 
aggressive and diplomatic Mulvey has 
yet managed to substantially increase 
the premiums of his office year by vear, 
and declares he has only begun to grow. 

His reward took the form of a handa- 
some case of silver; finely engraved and 
tastefully displayed. Mr. Mulvey, when 
called upon for a speech, modestly re- 
fused to believe that he had performed 
anything especially noteworthy, and 
gave the credit wholly to President 
Stone and the other executives of the 
corporation, who had afforded him the 
opportunity to “make good.” 

The other successful 
ere. 

J. W. Donahue, Philadelphia, watch 
and chain; H. B. Windsor & Co., San 
Francisco, scarf pin and clock: W. B. 
Woodrow, Mexico City, gentlemen's set 
buttons: M. Haas, Son & Howell, At 
lanta, silver service; C. F. Sayles & 
Co., Indianapolis, silver service; George 
Willig & Co.. Waco, silver candlesticks 
and vase; D. A. Fisher, Memphis, 
Tenn., English kit bag: American Trust 
Company, Charlotte, N. C., silver ser 
vice; Rogers-Hart-Gibson Co., Portland. 
silver and glass vase: Gibson & Moore, 
Richmond, Va., ink stand and cigar jar: 
Warner & Black, Limited, New Orleans, 
gentleman's set buttons: W. J. Perry, 
Staunton, silver clock; Haskins Agency 


contestants 


Co., Detroit, silver fruit bowl; Easterly 
Hoppin Co., Minneapolis, siver salad 
bowl; M. W. Fitch & Son, Fort Wayne, 
silver and glass vase; F. S. Bryant Co., 


St. Paul, black calf bag; F. C. Me- 
Elroy, Columbus, lady’s watch and pin; 
H. M. Archibald, Jr., Birmingham, pig- 
skin bag; Lane, MacGregor & Co., Du- 
luth, silver bowl; W. C. Hoffman, Nash 
ville, silver and glass vase; B. L. Bald- 
win & Co., Omaha, silver inkwell and 
stand; Reginald Lawson, Winnipeg, 
baroque pearl and diamond stick pin; 
E. H. Kessberger, Springfield, Ill., sil- 
ver military brushes; Maitland-Moritz 
Agency, Denver, silver loving cup; 
Bailey Bros. & Co., Topeka, silver 
vase; C. F. Rose & Co., Evansville, 
silver ink well and stand; P. A. Dag 
gett & Co., Spokane, tea set; P. A. 
Kahle, Lima, opal and diamond stick- 
pin; L. H. Phister & Co., Kansas City, 
fob and seal; Hidden-Houk Co., Terre 
Haute, fob and seal and silver ink well 
and stand; D. J. Duncan, Greenville, 
Ky., walrus bag; Wofford Bros., John- 
son City, Tenn., clock, inkwell and 
stand; Geo. W. Fowler, Tacoma, fruit 
bowl; Wabash Valley Trust Co., Peru, 
Ind., silver loving cup; C. E. Jennings 
& Co., Paducah, Ky., pearl horseshoe; 
McKnight & Williams, Amarillo, Tex., 
silver vase; E. J. Haines, Decatur, IIl., 
clock; W. H. Irvine, Calgary, salad 
bowl; W. M. C. Craine, Altoona, mili- 
tary brushes; A. S. Harkness & Co., 
Cincinnati, silver clock; H. H. Hickok, 
Burlington, Vt., pitcher and plateau; H. 
H. Thornton, Pensacola, Fla., gold 
watch; D. G. Bowman, Harrisburg, 
salar forks: A. G. Blair, Long Branch, 
N. J., silver carving set; Security 
Storage Co., Washington, silver and 
glass vase; Edward Tarring, Washing- 
ton, pair silver compotes: L. P. Skin- 
ner, Cambridge, salad fork and spoon; 
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J. G. Beck, Chestertown, Md., stick 
pin; J. P. Wantz, Westminster, Md., 
silver military brushes; Dickinson & 
Davis, Wilmington, N. C., watch, chain 
and locket. 

Seeing the Sights. 

Following the prize awards, luncheon 
was served at the Merchants Club, the 
agents and other guests later being 
taken for a drive through the city. lh 
the evening special trolley cars were 
boarded for the Mount Holly Inn 
where a pleasant evening was spent, 
smoking, dining and story telling. The 
ladies meantime had gone to the 
theatre. 

On the Bay. 

Early Saturday morning the visitors 
left their headquarters, the Hotel Bel- 
vedere, and embarked on a comfortable 
steamer, for a trip down the world-fam 
ous Chesapeake to quaint old Annapolis 
En route a stop was made and the 
works of a great steel rolling plant 
leisurely inspected. Under competent 
guides a tour of the naval academy at 
Annapolis was made, the visitors being 
greatly impressed with the beauty and 
utility of the buildings provided by 
Uncle Sam for the education of the fu 
ture Farraguts and Deweys. 

The Banquet. 7 

A fitting conclusion to the anniversary 
exercises was the banquet held in the 
spacious and well proportioned dining 
hall of the Belvedere. 

The room was tastefully decorated 
with flowers, over which waved small 
American, British and Mexican flags; 
countries in which the Maryland Cas- 


ualty Company is represented. The 
stage was banked with palms and othe1 
graceful plants: they furnishing a 


screen for the orchestra that supplied 
the music for the evening. 

Seated to the right of President 
Stone in the centre of the speakers tabl 
was Governor A. L. Crothers, while t 





SURPLUS LINES. 


We can furnish you a policy covering up to $40,000 in a s; 


LONDON LLOYDS. 


ndicate of LONDON 


LLOYDS Underwriters that accept American fire business only through our « 


fice. Immediate binders given; 10 per cent. commission paid. 


Send us full in 


formation; also a list of a few represented companies and the amounts 


carry. 
below: 


Aetna Insurance Company, Alliance of 


A warranty will be required in some one of the companies mentioned 


London, Commercial Union Assurance 


Company, Continental Insurance Company, Firemens Fund Insurance Company 
German American Insurance Company, Hartford Insurance Company, Home Insut 
ance Company, Liverpool & London & Globe Insurance Corporation, London Assur- 


ance Company, London & Lancashire 


Company, Northern Assurance Company, 


Company, Insurance Company of North 


Insurance Company, National Insurance 


Insurance 


North British & Mercantile 
America, Phoenix Insurance Company, 


Royal Insurance Company, Springfield F. & M. Insurance Company, Sun Insurance 


Office. 


We invite Your Patronage and Promise Careful Attention to Your ]aterest. 


MARSH & McLENNAN, 


London Office, 123 Bishopsgate Street 


New York Office, 54 William st 


Chicago Office, 159 La Salle Street 





Organized 1872, 


GUARDIAN 
Fire Insurance Co. 
Of Pennsylvania. 





Capital............$§200,000| ( 


PN ndhs vides ae 
Net Surplus....... 


Robert Dickson, President. 


eee 
602,901) Assets..... verre rr 
31,251, Net Surplus........ 90,823 


Organized 1882 


SOUTHERN 


Insurance Co. 


New Orleans, La. 


» eee + $200,000 


R. D. Tweeddale, Ass’t Sec. 


Executive Offices: 


84 WILLIAM ST.., 


NEW YORK 
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Samuel Gans Leopold Gans 
President Vice-Pres. & Gen’! Mer. 


Samuel Gans Co. 
186-188 Wooster St., N. Y. 
New York Chicago Atlanta 

RENOVATORS OF FIRE AND 

MARINE SALVAGES 


Telephone 4835 Franklin 

Stocks handled at lowest per -entage ‘On- 
sistant with proper results, accompanied 
always with Cash Guarantee. Our methods 
fortify adjusters in advance of closing loss 

Always telegraph or 
expense. 

Expert advice cheerfully giver 

EDWIN W. WILE, Resident Manager 


Home Office, Chicago, 207-209 E. Madison St 


telephone a our 
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McLean Stinson & Co, 
LIMITED 


SURPLUS LINE UNDERWRITERS 


43 CEDAR STREET 
New York. 


Telephone 264 John 


Direct Connection at London Lio;ds 





HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William St., New York 
Excess Lines handled anywhere. 
Good connections at Lloyds, London. 


Correspondents solicited 
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INSURANCE 
G5 KILBY ST. BOSTON, MASS, 

















Liability 
Boiler 
Plate Glass 
Accident 
Disability 
Fly Wheel 
INSURANCE 


Casualty Company 
of America 


HOME OFFICE, NEW YORK 








14 


Mr. Stone’s left was Hon. J. B. 
Mahool, mayor of Baltimore. Insurance 
Commissioner B. F: Crouse, and other 
men, prominent in the world of affairs 
were also present. 

After a bountiful repast had been dis- 
posed of and cigars iighted, Third Vice- 
President F. Highlands Burns, as chair- 
man of the Banquet Committee, read 
letters from Hon. C. J. Bonapart, At- 
torney-General of the United States, 
Hon. E. Warfield, ex-governor of Mary- 
land and other leading citizens of the 
state expressing keen regret at their in- 
ability to be present, and speaking in 
high terms of the work of the company 
during its history thus far, and wishing 
it continued good fortune in the future. 

Naturally the speeches of Governor 
Crothers and Mayor Mahool, were given 
over largely to telling of the past and 
present glories, and in predicting the fu- 
ture greatness of Maryland and Balti- 
more. Bach spoke most appreciatively 
of the Maryland Casualty Company and 
the honor it was reflecting upon the city 
and state of its creation. 

Company Officially Vouched For. 

Insurance Commissioner Crouse, as- 
sured his auditors that his department 
had newly examined the Maryland Casu- 
alty Company at the request of its chief 
executive and found it to be (what his 
hearers already well knew) in thorough- 
ly strong financial condition. Mr. 
Crouse then told of the operation of the 
reciprocal laws and how inequitably 
they bore in many instances upon the 
casualty institutions of Maryland. 

Remember President Stone. 

Last of the speakers of the evening 
was John T. Stone, president of the 
Maryland Casualty and the man more 
responsible than any other, for its crea- 
tion and sturdy progress. 

Far from being a “mixer” in the com- 
mon acceptance of that term Mr. Stone 
has yet a wonderfully strong hold upon 
the field and office men of the company, 
who recognize his ability as a leader 
and his unswerving adherence to what 
he believes to be right, be the conse- 
quences of such allegiance what they 
may. Prolonged cheering greeted the 
introduction of Mr. Stone by the toast- 
master of the evening, William L. Mar- 
bury, the Maryland’s general counsel 
and ax unusually witty speaker. 

Asked to tell how the success of the 
company had been achieved, Mr. Stone 
answered the agents in two short words 
—‘By you.” He told feelingly of the 
struggles encountered in the early days 
of the Maryland’s career, and how one 
after another they went down before the 
concerted attack of the company’s office 
and field force. Confidently, yet not 
boastingly, he predicted the results that 
might looked for in future, if that 
same earnest and intelligent support 
hitherto accorded him were given. That 
it may be safely counted upon no one 
who looked into the clear-cut faces of the 


be 


men grouped about the tabes doubted 
for a moment. At the conclusion of 
President Stone’s concise speech, a 
pleasing incident not upon the official 
programme occurred. Aaron Haas, the 
Maryland Casualty’s general agent at 
Atlanta, and the first man to sign a 
field contract with the company, quietly 


rose, and on behalf of the prize winning 
agents presented Mr. Stone with a fine 
tea Surprised at this 
wholly unlooked for evidence of esteem 
President Stone was visably affected, 
and his voice as he acknowledged the 
gift, was suspiciously husky. 

With the singing of “Auld Lang Syne” 
the banquet was at an end, thus con- 
cluding a most enjoyable entertainment. 


silver service 





In future all rating in Minnesota and 


the Dakotas will be handled by the in- 
dependent Fisher Bureau, of St. Paul. 
C. G. Yates has been clected presi- 
dent of the Washington Fire, of Seattle 
He was formerly general agent at San 
Francisco for the Austin Fire and the 
Commonwealth Fire, of Texas. 


THE EASTERN UNDERWRITER. 


“CLIMAX OF ITS PROSPERITY.” 


Favorable Results Achieved by the 
Ocean Accident and Guarantee Last 
Year. 


When Sir Thomas Hewitt, K. L., J. 
Pa., chairman of the 37th annual gen- 
eral meeting of the Ocean Accident and 
Guarantee Corporation, of London, on 
March 3lst, presented the annual report 
it was of such a nature as to call forth 
frequent cries of ‘Hear, hear,” from the 
pleased shareholders. “While the 
Ocean,” Sir Thomas said, “has had sev- 
eral years of satisfactory progress, this 
year, on the whole, may be taken to be 
a climax in the company’s prosperity.” 

Analysing the account, the chairman 
said that the total income in 1907 was 
£1,985,112, an increase of £403,179 
over the previous year. While the com- 
pensation paid had increased from 
£530,330 to £628,749, the expense ratio 
of management had decreased 2.53 per 


cent. and the aggregate expense ratio 
cut from 90.15 to 86.17 per cent. an 
emphatic declaration of prudent man- 
agement. 

The reserve accounts have ween 
materially increased, while the aggre- 
gate assets amount to £1,984,494. 
While the reserve fund advanced con- 
siderably, the available balance yet 


shows a material gain, being £258,042, 


as against £172,814 held in 1907. To 
dispose of this balance the directors 
propose to increase the interim divi- 


dend already paid of 7% per cent. by an 
additional 12% per cent., making the 
total dividend 20 per cent; in addition 
a bonus of 5 per cent. will be declared. 
From the remaining £217,179, £44,000 
will be added to the investment reserve 
fund; and £5,000 will go to strengthen 
the company’s pension fund, the bal- 
ance, £168,119 being carried forward. 

Touching upon the fire department of 
the corporation, started not long ago, 
Sir Thomas averred that it was proceed- 
ing satisfactorily. 

The Liability Branch. 

Concerning the growth of its liability 
business the chairman said: 

“In the first place during the year it 
may interest you to know that the com- 
pany has declined proposals involving a 
total wage roll of no less than £6,606,- 
376. These figures only represent the 
cases considered at the head office, but 
a much larger volume of business has 
been declined at our branch offices with- 
out reference to London. The number 
of fatal accidents dealt with by the cor- 


poration on the basis of the last five 
years has decreased from 428 in the 
year 1903 to 374 in the year 1907. The 


total number of accidents reported for 
the year was 32,687 as compared with 
22,383 for the year 1906, mainly due to 
the fact that since the new act came 
into force on the 1st July last, many 
more trivial accidents have to be record- 
ed. AS you are aware under Section 
12 of the Workmen’s Compensation Act, 
the Secretary of State is empowered to 
obtain from employers a return specify- 
ing the number of insurances in respect 
of which compensation is paid, with the 
amount, and many other particulars. For 
the purpose of assisting our insurers, 
an arrangement has been made with the 


home office by which, in conjunction 
with other offices, we have undertaken 
to furnish the information ourselves, 


and thus relieve the employers. During 
the year the Domestic Servants Insur- 
ance has sprung up. {[t was generally 
considered that the risk of accidents 
was comparatively slight, but it will be 
a matter of interest to the public, as 
well as yourselves, when I inform you 
that The Ocean has been called on to 
deal with over three thousand cases of 
accidents under their Domestic Servant 


Policies since the act came into force 
on the Ist July last, and that no less than 
thirteen of these cases have proved 
fatal. The extraordinary nature of some 


of the accidents show how little the 
household world has contemplated their 








possibility. It may be interesting if I 
give you some instances. We have had 
claims from a Domestic Servant having 
swallowed her false teeth whilst eating. 
A manageress who poisoned her hands 
from constantly handling copper coins. 
A housekeeper who, sitting down on a 
darning needle, was surprised to see it 
work out at her ankle. (Laughter.) An 
under-keeper shot by poachers. Acci- 
dents arising from walking in sleep, and 
falling out of the window. The separa- 
tion of a cat from the tender mercies 
of a dog, many cases of burning, broken 
limbs, blood poisoning, and others too 
numerous to mention. I think 1 may 
mention with pride the special policy 
initiated by The Ocean and now follow- 
ed by almost all other insurance offices, 
under which full wages are paid for the 
first month, instead of only half wages 
as provided by the act, and the payment 
of medical expenses up to £5. This 
has proved exceedingly popular, and we 
have received a large number of un- 
solicited letters as to the manner in 
which the claims, so far as we are con- 
cerned, have been met. We have, how- 
ever, although it was supposed that legal 
questions would be put an end to by the 
act, many important points, such as the 
notable case where the Court of Appeal 
in its wisdom decided that an employer 
should pay a life-long compensation 
based upon the gratuities given private- 
ly to their refreshment-room waiters and 
many other cases of a similar character. 
In the General Accident Department we 
pay many thousands per annum, and it 
may interest you to know that in the 
“Berlin” disaster alone we have paid no 
less than £5,100 in claims, two being 
for £1,000 and £500 respectively under 
insurance tickets. To draw your atten- 
tion to the magnitude of the operations 
of the company, we have to pay away 
daily no less than £2,000 in compensa- 
tion.” 

Compliments U. S. Manager Ising. 

After complimenting General Man- 
ager Paul and other head office officials 
for their skill and devotion to the inter- 
ests of the Ocean Accident and Guaran- 
tee, Sir Thomas continued: “We usual- 
lv mention with pleasure Mr. Ising, our 
representative in New York, who has 
carried on our large business in the 
United States with great success, but I 
name him not only on his own account, 
but as representative of many other 
valuable representatives of the corpora- 
tion in other parts of the world.” 

The present authorized capital of the 
institution is £1,000,000 of which £621,- 
500 is paid up. The assets exceed £1,- 
894,495. 





SUCCESSOR TO L. C. YORK. 


A. A. La Duke Transferred From Metro- 
politan Department. 





A. A. La Duke, heretofore a manager 
in the Metropolitan Department of the 
United States Casualty Company, has 
been selected to take charge of the 
home office work of Leslie C. York, 
manager of the Personal Accident and 
Health Departments of the company, 
who, as announced elsewhere, resigns 
to take effect May 15. Mr. La Duke is 
well equipped for his new duties and 
will be able to give a good account of 
himself. 

While no announcement has been 
made, it is presumed that the field work 
will be taken care of by the splendid 


special agency force of the company. 
President Lott is the fortunate posses- 
sor of a band of hustling lieutenants 


who have imbibed his aggressive spirit 
and are there with the goods all the 
time. 





Will Stick to Home Field. 


The Washington Surety & Trust Com- 
pany of Oklahoma City which has been 
licensed to operate, will do a gen- 
eral surety and fidelity business. For 


the present the operations will be con- 
fined to Oklahoma. 
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“BURGLARY INSURANCE.” 


From an Address Delivered by A. w, 
Rankin, Some Days Ago. 


(Continued from last Week.) 

Under one section, damage to prem. 
ises, vault, safe, fixtures is covered in 
some policies. Others do not cove; 
money or negotiable securities which 
are destroyed. Note also in fine print 
damage not covered to your premises 
owned by others unless your lease woul, 
make you liable to the owner. 

Under the hold-up clause we find cer- 
tain important provisions, for the same 
list of valuables is covered as burglary 
clause, ‘but the policy covers against 
hold-up in many policies only at certain 
hours, and under certain conditions. 
The hours vary in different policies, 
some covering from 8 a. m. to 4 p. m.. 
some covering one hour before and for 
one after banking hours, while the 
best policy will cover at all times of the 
day and night provided that at the time 
of the hold-up one or more members of 
the working force is regularly at work, 
and not make employees as some poli- 
cies have it, and not requiring that the 
hold-up must be witnessed by two or 
more persons, this further streneth- 
ened to cover the case where the two 
are the officer and the robber and the 
former is killed for the policy requires 
that testimony of both must be produced 
at the request of the company, necessi- 
tating a raising from the dead of the 
officer in order to produce the testimony 
required by the company. 

There is more than one good company 
writing this branch of insurance, 
there are several manifestly inferior 
companies endeavoring to do so; and it 
is a matter merely of observation that 
the companies which quote low rates are 
not selling you the best class of insur- 
ance or have a relatively weak financial 
standing. Personally I would a great 
deal rather compete on liberality of con 
tract than I would on rate. 

In reference to our arrangement wit 
the New Jersey Bankers Association 
your secretary, Mr. Field, has sent each 
member a circular letter explaining thy 
matter thoroughly. 

I do not intend to bore you with fig 
ures showing bank losses by burglary 
and daylight hold-up as you can readily 
obtain them from the Pinkerton’s Yearly 
Report to the American Bankers Asso 
ciation, but in closing I would state that 
statistics show that bank burglaries ar¢ 
more frequent during the months of 0x 
tober, November, December, March, 
April and May, than at any other time 
during the year. The reasons for this 
are obvious. The nights are longer, 
people sleep with their windows closed 
on account of the cold, and there is no 
snow on the ground to aid in pursuit 

Forewarned is forearmed. The pru- 
dent banker, recognizing his duty to the 
depositor, will carry a policy, no mat 
ter what safeguards or protections he 
may have adopted. 

Remember it is better to have a bur 
glary policy and not need it than not to 
have it and need it. 


but 


WILL BE WRITING JUNE 1. 


Pittsburgh Casualty Company Rapidly 
Getting in Shape for Doing Business. 


June first is the date set by John M 
Boggs, vice-president and general man 
ager of the Pittsburgh Casualty Com 
pany, of Pittsburgh, for the corpora 
tion’s beginning active business 
Arrangements have already been maid 
for the appointment of a number ol 
good agents, and Mr. Boggs and his 
associates are enthusiastic over the 
prospects for the new institution. Asidé 
from its home state the Pittsburgh 
Casualty is to open up New Jersey 
Delaware and Maryland almost im- 
mediately. 
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A MUCH NEEDED WORK. 





Probable Issuance of a Text Book on 
Burglary and Theft Insurance. 


Provided sufficient adyance subscrip- 
tions be received to justify publication, 
there will be issued before July Ist, a 
text book on Burglary and Theft Insur- 
ance, by Gerald E. Hart. 

The purpose of the intended work, 
the need for which is unquestioned, is 
thus set forth in a circular letter by Mr. 
Hart: 

“The want of an Agents Manual deal- 
ing exhaustively in all its details with 
this somewhat complicated new form of 
insurance has been frequently suggest- 
ed to the writer, as no such work has 
so far been attempted in this or any 
other country. Until the present time 
he has not had the leisure to undertake 
it. He has been connected with this 
line of business almost since its intro- 
duction in the United States and has 
originated most of the important forms 
in residence and commercial risks now 
in use and has improved materially the 
original scheme of bank insurance. 
These facts no doubt fully qualify him 
to produce a standard text book upon 
the subject. His long and extensive 
practical and theoretical knowledge of 
fire and the more important casualty 
lines, upon which burglary insurance is 
largely founded, enable him to speak 
with authority upon the subject. 

“The scope of the work will include 
chapters upon management, office work, 
bookkeeping, with forms for registers, 
agency work, the agency field, inspec- 
tion of risks, adjustment of claims, 
police and detective service, legal ser- 
vice, electric and other burglary pre- 
ventive devices and _ services, bank 
safes and vaults and rates to be charged 
upon same, based on statistics covering 
ten years, and the much feared ‘Moral 
Hazard.’ European method of trans- 
acting the business as compared with 
America giving rates charged there, 
will be commented upon. 

“Forms and tariffs at present in use 
will be published and fully discussed. 

“New forms originated by the author, 
many of which will be large revenue 
producers in future years, and for 
which at present public demand is 
made, will be printed at length; with 
rates chargeable upon each and full in- 
formation given concerning them. 

“In short, the work will be a vade- 
mecum for companies and agents and 
no more serviceable a gift could be sug- 
gested than a copy of this book sent to 
each old and new agent, as it will bring 
back the cost many times.” 

So well known is Mr. Hart to cas- 
ualty underwriters that reference to his 
former connections is wholly superflous. 





Broadening its Territory. 





During a trip from which he has new- 
ly returned R. B. Armstrong, president 
of the Philadelphia Casualty Company 
of Philadelphia, arranged for entering 
the corporation in Michigan, Iowa, 
Washington and Oregon. 





Immediate Suit Ordered Against Surety 
Company. 


By court order suit to recover $69,000; 





THE EASTERN 


the amount of an alleged shortage suf- | 
fered by the George L. Douglas Estate | 
of Louisville, Ky., through the action of | 
L. D. Carter, a former trustee, will at | 
once be instituted against the United 
States Fidelity and Guaranty Company 
of Baltimore. The surety corporation 
was bondsman for Carter. 





Must Pay $15,000 for Death of 
Employee. 





While at work upon the Historical 
Society building at Albany, N. Y., last 
September, the staging upon which 
John Barry, a mechanic was standing, 
collapsed, and Barry was killed as a re- 
sult. His widow, Mrs. Benedena Barry, 
sued the contractors, Oliver and Burr, 
and was recently given a verdict for 
$15,000 by the Supreme Court. 





Loot at Irvington, N. J. 

A group of yeggmen entered the 
Union Avenue Hotel, Irvington, N. J., 
early Friday morning, and after hauling | 
the office safe into a vacant lot, forced | 
it open with explosives. Cash, jewels | 
and papers to the aggregate value of | 
$3,000 were taken. 











Retrial of the suit of Antonio Maggio! 
against the J. F. Glasly Lumber Com- 
pany, of Newark, N. J., was begun in| 
the Supreme Court at that city some | 


| 

days ago. } 
Maggio, who was an unexperienced | 
mechanic, was badly injured through | 


the explosion of a glue vat, in January, ! 


1905. He:sued his employers for $30,- 
000 damages, and was given a verdict 
of $7,000 in the trial court. This was 
later set aside as being excessive. 





The department staff of the Empir« 
State Surety Company, of New York. 
has been strengthened through the ac- 
cession of H. I. Avery, as manager of | 
the plate glass department. 





Averring that the destruction of their 
fire was largely attributable to the in 
sufficient water supply afforded, Harris 
& Cole Brothers, of Columbia, Tenn., | 
have sued the local water company for | 
$20,000 damages. 





Shortage in the water supply of Tea-| 
neck, N J., is responsible largely for the | 
complete destruction by fire on the 22nd} 
inst. of the handsome residence cf Al- | 
bert Hughes, the loss on which is placed | 
at $20,000. } 


WANTED | 
The Empire State Surety Company of 
New York has some territory in certain 
Western, Central and Eastern States 
and invites correspondence from large 
general insurance agencies or others 
controlling a volume of business, prefer- 
ably those having a well organized field 
force, with a view to taking the general 
agency of the company in its bonding 
or casualty lines, or both. State ful! 
particulars and territory that can be 
successfully handled. It also has open- 
ings for live hustling local agents of 
high standing. Address in confidence 
Gilbert Congdon, Assistant Secretary 
and Agency Superintendent, Royal In- 
surance Building. New York. 








C. H. FRANKLIN, U. 





THE FRANKFORT 


MARINE, ACCIDENT AND PLATE GLASS 


INSURANCE CoO. 


OF FRANKFORT-ON-THE-MAIN, - - - 
ESTABLISHED 1865 


United States Department, 100 William Street, New York, N. Y. 
TRUSTEES: 
RicHARD DELAFIELD, Pres. of National 
Ernst THALMANN, of Ladenburg, Thalmann & Co. 
STUYVESANT FisH. 214 Broadway, New York 
S. Mer. and Attorney JNO. M. SMITH, See. U. S. Braneh 
“Employers, Landlords Contingent, Vessel Owners, General, Druggists, Physicians, 
Elevator, and Public Liabilities, Workmen’s Collective, Teams, Burglary, Individual 
Aecident and Health, and Industrial Accident and Health.”’ 
AGENTS WANTED FOR Deposited with Insurance Departmente ir 
UNOCCUPIED TERRITORY & the US. for Protection of Pelicynoiers 2000,000.00 


CERMANY 





Park Bank 








| 


UNDERWRITER. 








GEO. M. MOULTON, 
W. B. MUSSELMAN, 





WA N’ TED —_—— age ee 
NEW ATTRACTIVE POLICIES 


Address J. H. Dechert, Mgr. Central Pennsylvania 
12 WEIST BLDG. 


WESTERN LIFE INDEMNITY COMPANY 


Masonic Temple, Chicago 


SUPERINTENDENT OF AGENCIES 


,» YORK, PENNA. 


PRESIDENT 











LONDON GUARANTEE 


OF LONDON, 


Head Office 
CHICAGO 


A.W.MASTERS .38Sbb 


Gen’! Manager d >| 
Liability, Accident, : 
Health ard Credit 






Established 1869. 





AND ACCIDENT CO., 14. 


ENGLAND 


F. J. Walters, 
Resident Manager 
45-49 Cedar St., 

New Yerk. 


Elmer A. Lord & Co, 
\. 15 Central St., Boston 


Resident Mgrs., New England 


ae 
Wh xs 





of New Yerk 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, Presiden 
290-292 Broadway, New York | 


The Empire State 
Surety Company 


Capital . $500,000.00 
Surplus. 204,602.35 
Surety and Fidelity Bonds, Liability, 


Burglary, Plate Glass, Boiler, Personal 
Accident and Health Insurance. 


OFFICERS 
Wm. M. Tomlins, Jr., President. 
Moses May, 
Willard P. Reid, a a 
Walter J. Moore, Vice-Presidents. 


R. S. Keelor, M. D., 
Daniel Stewart, Secretary. 
Alfred J. Hodson, Ass’t Sec’y. 
Warrel S. Pangborn, Treasurer. 
Hugo Hirsh, General Counsel. 


New York Office, 84 William St. 
Brooklyn Office, 192 Montague St. 








Home Office, 


PLATE GLASS 
PERSONAL ACCIDENT 
AND HEALTH 


Daniel D. Whitney, Vice-Pres. 





rae 


METROPOLITAN CASUALTY 


INSURANCE CO. 


Chartered 1874 


Of the Most Approved Forms 
EUGENE H. WINSLOW, President 
S. Wm. Burton, Sec 
RELIABLE AND ENERGETIC AGENTS WANTED. 


OF NEW YORK, 
47 CEDAR STREET. 


POLICIES 


Alonzo G. Brooks, Ass‘t Sec 











The Metropolitan 
Surety Company 


HOME OFFICB: 
38 PARK ROW, 
NEW YORK CITY. 





M. Joseph McCloskey, President. 


Andrew T. Sullivan, First Viee-Presi- 
dent. 

Clinton D. Burdick, Second Vice-Presi 
dent. 


Walter C. McClure, Secretary. 
M. J. Mulrennan, Asst. Secretary. 





PHILADELPHIA 
CASUALTY CO. 


ROBERT B. ARMSTRONG 
President 


LIABILITY 
ACCIDENT PLATE GLASS 
HEALTH CREDIT BOND 

INSURANCE 


We Want Live Agents 


New York City Office 
84 WILLIAM STREET 
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UNITED SURETY COMPANY 


BALTIMORE, MD. 


WINSLOW WARREN, JR., 
MANAGER FOR MASS., 


20 CENTRAL STREET, BOSTON, MASS. 
Tel. 1854 Main 





in the field will be profitable. 
making money. 
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‘A Good Man Wants a Position With 
a Good Company 


A company that can meet the requirements of fhe various Insurance 
Departments, prospective insurants and policyholders alike, and at 
the same time so arrange a schedule of commissions that a position 


One whose general agents are all 


FOR GENERAL AGENCY CONTRACTS, ADDRESS 
ROY M. MARSH, Superintendent of Agencies 


Security Life Insurance Co. of America 
THE ROOKERY, CHICAGO, ILLINOIS 








THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND MUTUAL 
Life Insurance Co. 


| 
BOSTON, MASS. 








Liability and Bonded Attorneys’ List. 





C perates on a full 3 per cent. Reserve | 
under Massachusetts Law, and 





FRANK E LAW, 2nd Asst. Secretary 


THE FIDELITY AND CASUALTY COMPANY 


97 to 130 CEDAR ST., NEW YORK CITY. 


ID ite sa vstneisce cows cedarincsswesexcsaied $7,537,429.91 
Capital and Surplus..... 
Losses paid to January |, 1908..26,629,131.90 


This Company grants insurance as follows: 
Bonds of Suretyship for persons in positions of trust, Fidelity Bonds, Burglary, 


Plate Glass, Steam Boiler, Fly Wheel, Employers. Public, Teams, Workmen’s 
Collective, Elevator and General Liability ; Personal Accident, Health, Physicians’ 


.-... OFFICERS...... 


GEORGE F. SEWARD, President 
ROBERT J. HILLAS, Vice President and Sec. 


2,013,400.24 


HENRY CROSSLEY, Asst. Secretary 
GEORGE W. ALLEN, 8rd Asst. Secretary 





offers the very best possible | 
security, with a safe, 





The Call Of 
Modern Times 


in life insurance is for a Fixed Low 
Rate, a Clear Liberal Contract and 
Perfect Security. 
ESTIMATES ELIMINATED 
DIVIDENDS DISCOUNTED 
EVERYTHING GUARANTEED 
in the Massachusetts Low Premium 
(**Non-Participating’’) policies issued 
only by 


The Columbian National 
Life Insurance Company 


176 Federal Street, Boston, Mass. 
WRITE FOR TERRITORY AND TERMS 





equitable contract. | 


FINANCIAL STATEMENT. 
Assets Jan. 1, 1908...... $44,182,875.18 
Liabilities $41,159,132.85 
Surplus ........-eeeeeees $ 3,023,742.33 












Alfred D. Foster, President. 


D. F. Appel, Vice-President. CHICAGO 
J. A. Barbey, Secretary. 
Wm. F. Davis, Asst. Secretary. JAMES W. STEVENS, President 
as 





GERMANIA _ 


ILLINOIS LIFE 


INSURANCE COMPANY 


Offers exceptional inducements to reliable and energetic 
men who are experienced in, or who would like to en- 
ter, the business of life insurance. 





FIRE INSURANCE COMPANY, 
NEW YORK. 


ORGANIZED 1859. 


Cash Capital ...... $1,000,000.00 | 
errr 5,185,649.51 | 
Net Surplus....... 949,260.90 


HEAD OFFICE: 
Cor. William and Cedar Streets. 


Security Mutual 


Life Insurance Company, 
BINGHAMTON, N. Y. 
FREDRIC W. JENHINS, President. 


Life Underwriters desiring a policy contract that appeals 
to young men should write for particulars relative to our new 


PERFECTION ENDOWMENT; it is a winner. 


For territory and terms address 


C. H. JACKSON, Agency Secretary, Home Office. 








THE HOME LIFE INSURANCE COMPANY OF AMERICA 


INCORPORATEO 1899. 
Executive Offices, 420 Walnut Street, 
Philadelphia, Pa. 


Under new management all forms of ordinary and industrial 


policies, on the non-participating basis and up-to-date pro- 
| visions and benefits to Policyholders, including stock option. 
All regular forms of Ordinary Policies registered and secured 
by a dey sit of approved securities with the Insurance Com- 
missior zr of Delaware. 


AGENTS WANTED FOR PENNSYLVANIA AND DELAWARE 
Address Executive Officers : 
JOHN LANGHAM, Jr., President JOSEPH L. DURKIN, Secreta, 

















Royal Exchange Assurance 


OF LONDON, ENGLAND. 


ESTABLISHED IN 1720. 


| 
| 
| 
| 


United States Branch. 


(92 WILLIAM STREET, NEW YORK. | 


U C. CROSBY, General Manager. 
R. B. MARVEY, Assistant General Manager 


1907 GAINS 
‘Help Get Business in 1908 


The Hartford Life 


Offers Some Great Policies 
Its Application Blank Talks 


Over $32,300,000 
Paid Beneficiaries 
Ask Michigan Manager 
FREDERICK 0. PAIGE 
402-6 Penobscot Bldg., 
| Detroit, lich. 








 $112,000,000 


Paid in Fire Losses 
in the United States alone during 


60 YEARS 








BY THE 
| LIVERPOOL 
AND T.ONDON 
AND GLOBE 


Insurance Company. 





ASSETS U. S. BRANCH, 
$12,560,211. 
NET SURPLUS, 
$4,421,815. 





CONFLAGRATION PROOF. 
[| New York, Cflce, 45 William Street. 








